LANCASTER Il BUSINESS COMPLEX
850 - 862 Lancaster Dr SE Salem, OR 97317

3 ACCESS POINTS!

PROPERTY DESCRIPTION OFFERING SUMMARY
The subjelct property is a multi-tenant Retall/C?mmerC|aI property Sale Price: $1,370,000
of approximately 9,170 SF, located on approximately 1.12 acres.
It is currently occupied by 62.5%. NOI 2024 | Approximately $63,332
Number of Units: 8
The property includes a mix of general retail and professional -
Lot Size: 1.12 Acres

office space. The larger retail space, which Central Willamette
Community Credit Union occupies, is built out including a service Building Size: 9,170 SF
counter, private offices, and a waiting area. The remaining spaces

Zone: CO-Marion County
represent smaller professional office spaces with private office -
and open office areas. Year Built: 1978
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LANCASTER Il BUSINESS COMPLEX
850 - 862 Lancaster Dr SE Salem, OR 97317

LOCATION OVERVIEW

The subject property is located east of Lancaster Dr between Hager St SE and Macleay Rd. SE in Marion County, City of Salem. The
immediate market area is characterized as a broad commercial corridor surrounded by single and multi-family residences. The primary
shopping center within the market area is Willamette Town Center, located at the northwest corner of Lancaster Dr and Center St. The
mall totals 635,577 SF, and anchor tenants include Nordstrom Rack, Barnes and Noble, Best Buy, DSW, Hobby Lobby, and
HomeGoods, to name a few. Other retail development along the Lancaster Dr corridor consists of community centers, anchored and
unanchored neighborhood centers, small strip centers, freestanding retail buildings, gas stations, dine-in and fast serve restaurants,
and owner/user-type commercial buildings. Notably, to the south and west of the subject, there is a Coastal Farm & Ranch, Winco
Foods, Lowe’s, Harbor Freight Tools, and Walmart-anchored shopping center along Mission St. near the airport. A Home Depot, Kelly’s
Home Center, and Ashley Furniture Home Store are also located across Hwy 22 to the south.

The MSA’s largest employer is The State of Oregon and Local Government employing just under 25,000 employees, the State
Government employing 20,100 employees, and the Local Government employing approximately 3,060 employees, while the largest
private employer is the Salem Hospital (approximately 5,200 employees). Numerous large corporations, universities, hospitals, and
public sector (government) employers are located within Salem and are an integral part of the regional economy. Thirty-eight of the
largest state agencies are based in Salem. The Salem MSA also functions as a large food processing/distribution center, as the area is
located in the heart of the Willamette Valley
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PROPERTY HIGHLIGHTS

850 - 862 Lancaster Dr SE Salem, OR 97317
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PROPERTY HIGHLIGHTS

Construction: Wood frame construction with partial brick
exterior

Heating / A/C: Ground mounted A/C units with gas fired
furnaces

Lighting: A combination of hanging fluorescent, attached
fluorescent, recessed canned, and decorative lighting fixtures

Plumbing: Single occupant restrooms exist in each tenant
space

Parking: There are 45 total parking spaces, which indicates a
parking ratio of 5:1000

Foundation: Concrete slab foundation

Exterior: Walls Exterior walls are wood panel and brick
Roof: Gabled roof with asphalt shingle covering
Ceilings: Painted and textured sheetrock ceilings
Windows: Double-paned glass in vinyl frame windows

Doors: Exterior doors are glass in metal frame and solid
metal; interior doors are solid Wood

Floor Covering: Commercial grade carpet, wood, and tile
flooring

Drive-up ATM

Suites are separately metered for electric
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AERIAL WITH NEARBY RETAILERS
850 - 862 Lancaster Dr SE Salem, OR 97317
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Oregon Real Estate Agency Disclosure Pamphlet

INITIAL AGENCY DISCLOSURE (OAR 863-015-215(4))

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has, or may be reasonably assumed to have,
received a copy of the pamphlet from another broker. This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an

agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
"client") in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller's Agent -- Represents the seller only.

Buyer's Agent -- Represents the buyer only.

Disclosed Limited Agent -- Represents both the buyer and seller, or multiple
buyers who want to purchase the same property. This can be done only with the
written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real
estate transaction must be acknowledged at the time an offer to purchase is made.
Please read this pamphlet carefully before entering into an agency relationship with a
real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients.
“Confidential information” is information communicated to a real estate licensee or the
licensee’s agent by the buyer or seller of one to four residential units regarding the real
property transaction, including but not limited to price, terms, financial qualifications or
motivation to buy or sell. “Confidential information” does not mean information that:
1. The buyer instructs the licensee or the licensee’s agent to disclose about
the buyer to the seller, or the seller instructs the licensee or the
licensee’s agent to disclose about the seller to the buyer; and
2. The licensee or the licensee’s agent knows or should know failure to
disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller
unless the seller agrees in writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the
seller, the other parties and the other parties’ agents involved in a real estate
transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the
property is subject to a contract for sale or the buyer is already a party to
a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:
1. To exercise reasonable care and diligence;
2. To account in a timely manner for money and property received from or
on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;
4. To disclose in a timely manner to the seller any conflict of interest,

existing or contemplated;

5. To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the seller except
under subpoena or court order, even after termination of the agency
relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith
effort to find a buyer for the property, except that a seller's agent is not
required to seek additional offers to purchase the property while the
property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative
duty listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a
prospective buyer and may list competing properties for sale without breaching any
affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are
outside the scope of the agent's expertise, including but not limited to investigation of
the condition of property, the legal status of the title or the seller’s past conformance
with law.

Duties and Responsibilities of a Buyer's Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The
buyer’s agent is not representing the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through
the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the
buyer, the other parties and the other parties’ agents involved in a real estate
transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and
from the parties in a timely manner without regard to whether the
property is subject to a contract for sale or the buyer is already a party to
a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received from or
on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer’s interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of interest,
existing or contemplated;

5. To advise the buyer to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the buyer except
under subpoena or court order, even after termination of the agency
relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith
effort to find property for the buyer, except that a buyer’s agent is not
required to seek additional properties for the buyer while the buyer is
subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative
duty listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested
to other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are
outside the scope of the agent's expertise, including but not limited to investigation of
the condition of property, the legal status of the title or the seller’s past conformance
with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same transaction, or
multiple buyers who want to purchase the same property, only under a written
“Disclosed Limited Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
a. To the seller, the duties listed above for a seller’s agent;
b. To the buyer, the duties listed above for a buyer’s agent; and
c. To both buyer and seller, except with express written permission of the
respective person, the duty not to disclose to the other person:
i.  That the seller will accept a price lower or terms less
favorable than the listing price or terms;
ii. That the buyer will pay a price greater or terms more
favorable than the offering price or terms; or
iii. ~ Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside
the scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee
who supervises other agents) establish agency relationships with different parties to the
same transaction, only the principal broker will act as a Disclosed Limited Agent for both
the buyer and seller. The other agents continue to represent only the party with whom
the agents have already established an agency relationship unless all parties agree
otherwise in writing. The principal real estate broker and the real estate licensees
representing either seller or buyer shall owe the following duties to the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party’s interest

in the transaction; and
3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows
or should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee,
to represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you
should have a specific discussion with the agent about the nature and scope of the
agency relationship. Whether you are a buyer or seller, you cannot make a licensee your
agent without the licensee’s knowledge and consent, and an agent cannot make you a
client without your knowledge and consent.
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