
CONFIDENTIAL INFORMATION MEMORANDUM

Bubbeleh

Asking Price:

$95,000

Industry: 

Retail Industry



Business Broker:
Dillon Howe
6830 N Federal Highway
Boca Raton, 33487

Disclaimers & Notices

The content enclosed is confidential and highly sensitive, meant exclusively for individuals bound

by the terms and conditions specified in the Non-Disclosure Agreement currently in effect with

Business Exit Advisors. This document, referred to as the Confidential Information Memorandum,

must be treated with the upmost confidentiality. No part of this overview should be shared with

others except as explicitly allowed by the terms of the Non-Disclosure Agreement. As outlined in

the Non-Disclosure Agreement, any reproduction, copying, duplication, or disclosure of this

document or its sections requires prior written consent from Business Exit Advisors. 

Please note that the information provided in this overview and its attachments does not constitute

tax, financial, or legal advice. Statements related to these areas should be regarded as opinions

only. We strongly recommend seeking independent advice on tax, financial, or legal matters from

duly regulated sources.

Details regarding the potential sale of the business, as outlined in this document, have been

supplied to Business Exit Advisors by the Seller. Business Exit Advisors and its agents do not verify

the accuracy or completeness of this information. Recipients are encouraged to conduct their own

independent due diligence investigations to confirm the accuracy of the information provided

herein. 

This information is intended solely for the personal and confidential use of the recipient(s). If you

are not the intended recipient, please promptly contact the sender and ensure the destruction of

all copies. Do not deliver, distribute, or copy this document and/or any contained in this

communication or any attachments.

If there is no interest in the business opportunity described herein, kindly notify Business Exit

Advisors immediately and return this document, along with any other materials provided, to:

Casey Jordan (561) 388-8888 cjordan@MyExitPlan.com Business Exit Advisors 6830 North Federal

Highway
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About Our Agency

Business Exit Advisors is a standout in the business brokerage field, known for our

exceptional buying and selling services. At BEA we're dedicated to realizing your

business objective with our specialized services. Our comprehensive selling services

are designed to help you maximize your businesses value and find the perfect buyer,

while our buying services help entrepreneurs discover businesses that align with

their goals. Additionally, our expert consulting services cover all aspects of business

operations, including growth and exit planning, we also provide a range of expansive

range of franchising opportunities. With our commitment to exceptional service,

we're your ultimate destination for all your business brokerage needs.

Our brokerage services help business

owners find the right buyers to maximize

their businesses value, while our buying

services assist entrepreneurs in finding

businesses that align with their ambitions.

Our consulting services offer expert

guidance on all aspects of your business,

including operations, growth strategies,

financial planning, and exit planning. We

customize our approach to meet your

specific goals, ensuring effective and

efficient outcomes for your business.

Our franchising service provides expert

guidance on franchising your business,

expanding your franchise network, or

purchasing a franchise. We assist in

developing franchise business models and

identifying growth opportunities.

What We Do

Our Services
Selling

Consulting

Franchising
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Executive Summary

Business Name:

Address:

Trading Hours:

History: 

Capacity: 

Lease Expiration:

Reason For Sale:

Entity Details:

Industry:

Website:

Special Licenses:

Premises:

Rent:

Staffing:

Bubbeleh

5030 Champion Blvd. Suite G3
Boca Raton, Florida 33496

Monday - Sunday: 
9:00am - 5:00pm

N/A

Health Related

N/A

Bubbeleh
was founded in 2024 N/A

N/A

Retail Industry 

Strip Center

N/A

$5,728 per month

Bubbeleh, LLC
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Business Overview

This beautifully designed children’s play studio and boutique offers educational and
recreational programs for children from infancy through age 18+, including classes
in arts, music, language, martial arts, yoga, dance, and academic support. A
dedicated Play Studio serves children ages 0–6, while the boutique features a
curated selection of sustainable toys, clothing, books, and gifts—available both in-
store and online.

Located in a high-traffic, family-focused area, the space was professionally built out
with over $200,000 in improvements and features a modern, minimalist aesthetic.
The sale includes over $75,000 in high-end inventory and all fixtures, furnishings,
and brand assets. This turnkey opportunity is ideal for an entrepreneur, educator, or
children’s brand looking to grow in a thriving, community-driven market.

Highlights:

$200K+ buildout with quality finishes and custom layout
$75K+ in inventory from premium boutique and European brands
Multiple revenue streams: classes, events, retail, and e-commerce
Established, loyal customer base with room for expansion
Asset sale includes all FF&E and intellectual property
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Owners Roles & Responsibilities 

Program Oversight: Develops and curates the class schedule, coordinating with
instructors to ensure high-quality, age-appropriate programming across all
offerings (e.g., academic, art, music, movement, and play-based classes).

Retail Management: Oversees product selection and inventory for the in-studio
and online boutique, focusing on sourcing high-quality, on-brand children’s
clothing, toys, books, and gifts.

Staff Management: Hires, trains, and manages staff and instructors, ensuring
smooth day-to-day operations and a positive customer experience.

Customer Relations: Engages with families, builds community relationships, and
ensures high levels of client satisfaction and retention.

Marketing & Brand Development: Directs marketing strategies, including social
media, local outreach, and promotional campaigns to grow brand awareness and
drive traffic.

Financial Oversight: Monitors sales, class enrollment, and overall business
performance; manages budgeting, vendor relationships, and operational
expenses.

Facility Management: Maintains a clean, safe, and welcoming environment for
children and families, including oversight of the Play Studio space and retail
displays.
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Target Customers

The target customers for Bubbeleh are parents and caregivers of children
ages 0–18 who seek high-quality educational classes, engaging play
experiences, and curated children’s products in a modern, community-
oriented setting.

Parents and caregivers of children ages 0–18

Families seeking early childhood education, enrichment, and play-
based learning

Parents of infants and toddlers looking for sensory, music, and
movement classes

Local families interested in structured extracurricular activities

Shoppers looking for high-quality, curated children’s clothing, toys,
books, and gifts

Gift-givers seeking unique and thoughtful items for birthdays, baby
showers, and holidays

Community-focused families who value connection, creativity, and
intentional parenting

Online shoppers nationwide drawn to boutique-style children’s
products
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Industry Trends

The children's enrichment and boutique retail industry is experiencing several key
trends that strongly support the growth potential of a business like Bubbeleh.
Parents are increasingly investing in early childhood development through
structured classes such as sensory play, music, language, STEM, and movement,
with a strong emphasis on whole-child development and school-readiness,
particularly for ages 0–6. Families are also prioritizing experiences over material
goods, driving demand for interactive, hands-on offerings like play studios and
parent-child workshops—especially those that foster a sense of community. In the
retail space, consumers are shifting toward curated, high-quality children's
products that emphasize sustainability, educational value, and thoughtful design.
Businesses that successfully integrate in-person and online offerings—through
hybrid models, e-commerce, and social media marketing—are seeing increased
brand visibility and customer engagement. Post-pandemic, there is a renewed
focus on safe, local environments where families can connect, learn, and shop with
confidence. Clean, intentionally designed spaces with strong health and safety
standards are especially valued, along with transparency and quality across both
programming and products.
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Competitive Overview

Bubbeleh operates within the intersection of children’s enrichment programming
and boutique retail, a niche that has seen increasing demand but limited direct
competition offering both components under one roof. Traditional competitors
include local early childhood education centers, indoor play spaces, and national
enrichment franchises (e.g., Gymboree, My Gym, The Little Gym), which often focus
on physical or educational development but lack a curated retail component.
Similarly, children's boutiques and toy stores may offer premium products but do
not provide interactive classes or community experiences.

Bubbeleh differentiates itself by combining high-quality, developmentally focused
programming for children ages 0–18+ with a carefully curated selection of toys,
apparel, books, and gifts—creating multiple revenue streams and a destination
experience for families. Its emphasis on design, intentionality, and community-
building allows it to compete on more than just price or convenience. This unique
positioning reduces direct competition and increases customer retention by
offering added value that one-dimensional competitors cannot match.
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By the Numbers

Asking Price: $                                                                        95,000

Total Annual Sales: $                                                                 N/A      

Seller’s Discretionary Earnings: $                                          N/A

Total FF&E Value: $                                                                    N/A

Leasehold Improvements: $                                          104,729.15

Current Inventory Value: $                                                  75,000
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Business Managment & Employees

Ownership Type:  Owner Operator

Owners Hours Per Week:  40

Number of Managers:  N/A

Number of Employees:  N/A

Years Owned Under Existing Ownership:  1 Year

Year Established:  2024
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Location & Real Estate

Facility Building Type: Strip Center

Lease Expiration Date: N/A

Monthly Utilities Amount: N/A

Address: 5030 Champion Blvd. Suite G3

City & Zip: Boca Raton, FL 33496

                                          

Location & Real Estate

Seller agrees not to compete, within 30 miles for 24 months
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Growth Opportunities

Develop a Professional Website with E-Commerce Integration

Establishing a strong online presence through a modern, user-friendly website
would enhance brand visibility, streamline class registration, and drive retail sales.
An e-commerce platform could significantly expand the reach of the boutique’s
curated products beyond the local market.

Strengthen Digital Marketing Strategy

Implementing targeted digital marketing—including social media advertising,
email campaigns, and SEO—would increase brand awareness, attract new families,
and convert online traffic into in-studio visits and purchases.

Expand Class Offerings and Age Groups

Introducing additional classes for older children, seasonal workshops, or weekend
family events could capture a broader audience and boost utilization of space
during off-peak hours.

Grow Community Partnerships

Collaborating with local schools, pediatricians, parenting groups, and event
planners could generate referrals and increase local engagement.

Host Birthday Parties and Special Events

Monetizing the space through private events, birthday parties, or pop-up markets
would create additional revenue streams and strengthen the business’s role as a
community hub.
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Inventory / Asset List


