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ICONIC 30-ACRE CANVAS

3425 Litchfield PI SE, Salem, OR 97317

ICONIC 30-ACRE CANVAS
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PROPERTY OVERVIEW

Positioned at the northeast intersection of Kuebler Rd and I-5, the 30-acre assemblage at
3425 & 3505 Litchfield PL SE in Salem, Oregon, represents a rare opportunity to develop
a landmark retail or commercial project in one of the region's most strategic locations.
With 22 acres available from one owner and an additional 8 acres also accessible, this IC
zoned parcel features a hilltop elevation for superior I-5 visibility, complemented by
proximity to Costco, Chick-fil-A, Amazon, Dollar General, Home Depot, and the Oregon
State Police facility. Ideal for a master-planned retail center with anchor tenants in grocery,
eating establishments, or retail sales; motor vehicle sales and services; warehousing and
distribution; outpatient medical services; or general manufacturing, the site invites joint
ventures, outright sales, or build-to-suit arrangements to capitalize on Salem's economic
vitality. Brokers and clients seeking a high-impact development site are encouraged to
explore this gateway parcel, where topography, access, and neighboring synergies
converge for exceptional value.

- AJ NASH | PARTNER RICH KARLSON | PARTNER
TRADITION MANAGING PRINCIPAL BROKER ~ PRINCIPAL BROKER (OR) | BROKER (WA)

W e el B B 503.559.9279 503.804.4653
v AJ@TRADITIONREP.COM RICH@TRADITIONREP.COM

TRADITIONREP.COM



LAND | FOR SALE

ICONIC 30-ACRE

3425 Litchfield PI SE, Salem, OR 97317

Ly o
N =
5 3
w o
e 7
% SOUTHEAST
i MILL CREEK (22)
MORNINGSIDE &
&
&, o
% @
Q. &
@@4
@O'
% &
GRABENHORST O
CORNER  Kuebler BIvd " £
< Q‘?’@
.
JpO’
SOUTH GATEWAY | Se

OFFERING SUMMARY LOCATION OVERVIEW

Located at the northeast intersection of Kuebler Rd and Interstate 5 in

Map data ©2025 Google

Sale $5 285 000 Salem, Oregon, this 30-acre parcel serves as a pivotal gateway to the
Price: o city's southern corridor, benefiting from high-volume interstate traffic
APPROX. and proximity to major developments. Kitty-corner to the site is the
I—Qt expansive Costco development, accompanied by credit tenants such
Size: 22 ACRES  as Chickfil-A, which draws significant regional draw. To the east lies a
. premier industrial park hosting 1,000,000 SF distribution centers for
Zr:;ee:/ $240,227 Dollar General and Amazon, alongside Home Depot and other
modern concrete tilt-up facilities, underscoring the area's robust
. Industrial  logistics and commercial momentum. Further east stands the state-of-
Zoning: Commercial (IC)  the-art Oregon State Police facility, while Fairview Industrial Rd
provides direct access to Salem's southern industrial district. Salem,
the state capital, combines governmental stability with a growing
economy, enhanced by its position in the Willamette Valley and

connectivity via I-5 to Portland and Eugene.
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FEMA, ZONE, PLAT & SAMPLE SITE PLAN

3425 Litchfield PI SE, Salem, OR 97317
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LOCATION

3425 Litchfield PI SE, Salem, OR 97317
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DEMOGRAPHIC STATEMENT

The Kuebler Road and I-5 corridor in southern Salem represents a dynamic economic nexus within
the broader Salem Metropolitan Area, where population growth and rising household incomes are
fueling demand for retail and commercial developments. As of 2025, Salem's population stands at
approximately 177,250, reflecting a steady 1.2% annual increase driven by its affordability, central
Willamette Valley location, and appeal as Oregon's capital city. The median household income has
climbed to $71,900, up 6.46% from 2022, outpacing state averages and supporting consumer
spending in sectors like retail, logistics, and services. Employment in Marion County exceeds 45,000
across government, manufacturing, and emerging logistics hubs—exemplified by nearby Amazon
and Dollar General facilities—with an unemployment rate of about 4.3%. Within a 5-mile radius of the
site, demographics highlight a younger median age of 35.7 years and a poverty rate of 14.66%,
indicating a vibrant mix of families and working professionals ideal for high-traffic retail anchors. This
area's commercial momentum, bolstered by Costco's regional draw and I-5's 50,000+ daily vehicles,
positions the 30-acre parcel as a prime opportunity for developments capturing both local residents
and interstate travelers, with housing values at a median of $390,700 signaling sustained market

stability.
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DEMOGRAPHICS
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POPULATION 0.3 MILES 0.5 MILES 1 MILE
Total Population 37 184 2,441
Average Age 38 40 41
Average Age (Male) 38 39 39
Average Age (Female) 36 39 41
HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE
Total Households 3 39 769
# of Persons per HH 12.3 4.7 3.2
Average HH Income $413,671 $277,411 $158,704
Average House Value $828,062 $686,609 $549,046
Demographics data derived from AlphaMap
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This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in
Oregon. This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to
be evidence of intent to create an agency relationship.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a real estate licensee (the "agent") agrees to act
on behalf of a buyer or a seller (the "client") in a real estate transaction.

Oregon law provides for three types of agency relationships between real estate agents and their clients:

Seller's Agent - Represents the seller only;
Buyer's Agent - Represents the buyer only;

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to
purchase the same property. This can be done only with the written permission of both clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be
acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering into an
agency relationship with a real estate agent.

Duties and Responsibilities of an Agent
Who Represents Only the Seller or Only the Buyer

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in
writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer acts only as the
buyer's agent unless the buyer agrees in writing to allow the agent to also represent the seller. An agent who
represents only the seller or only the buyer owes the following affirmative duties to their client, other parties and
their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence;

2. To deal honestly and in good faith;

3. To present all written offers, notices and other communications in a timely manner whether or not the
seller's property is subject to a contract for sale or the buyer is already a party to a contract to purchase;

4. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;

To account in a timely manner for money and property received from or on behalf of the client;

6. To be loyal to their client by not taking action that is adverse or detrimental to the client's interest in a
transaction;

7. To disclose in a timely manner to the client any conflict of interest, existing or contemplated;

8. To advise the client to seek expert advice on matters related to the transactions that are beyond the
agent's expertise;

9. To maintain confidential information from or about the client except under subpoena or court order, even
after termination of the agency relationship; and

10. When representing a seller, to make a continuous, good faith effort to find a buyer for the property, except
that a seller's agent is not required to seek additional offers to purchase the property while the property is
subject to a contract for sale. When representing a buyer, to make a continuous, good faith effort to find
property for the buyer, except that a buyer's agent is not required to seek additional properties for the
buyer while the buyer is subject to a contract for purchase or to show properties for which there is no
written agreement to pay compensation to the buyer's agent.
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None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written
agreement between client and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and may
list competing properties for sale without breaching any affirmative duty to the seller. Similarly, a buyer's agent may
show properties in which the buyer is interested to other prospective buyers without breaching any affirmative duty
to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's
expertise.

Duties and Responsibilities of an Agent
Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to
purchase the same property only under a written "Disclosed Limited Agency" agreement, signed by the seller,
buyer(s) and their agent.

When different agents associated with the same real estate firm establish agency relationships with different
parties to the same transaction, only the principal broker (the broker who supervises the other agents) will act as a
Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with
whom the agent already has an established agency relationship unless all parties agree otherwise in writing. The
supervising principal broker and the agents representing either the seller or the buyer have the following duties to
their clients:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party's interest in the transaction; and
3. To obey the lawful instruction of both parties.

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose any
of the following:

1. That the seller will accept a lower price or less favorable terms than the listing price or terms;

2. That the buyer will pay a greater price or more favorable terms than the offering price or terms; or

3. In transactions involving one-to-four residential units only, information regarding the real property
transaction including, but not limited to, price, terms, financial qualifications or motivation to buy or
sell.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure
to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent acting under a
Disclosed Limited Agency agreement has no duty to investigate matters that are outside the scope of the agent's
expertise.

You are encouraged to discuss the above information with the agent delivering this pamphlet b you. If
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller's Agent,
Buyer's Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about the
nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a
licensee your agent without their knowledge and consent, and an agent cannot make you their client
without your knowledge and consent.
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