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Pad Site 5
Adjacent to New Hilton Garden Inn & Conference Center
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Pad 2

Sold “As Is” *

Price: $400,000

* Requires Buyer to demo existing structure and
connect to City Sewer (+/-285’ away on
LaBombard..Cost of +/-S50K)
Site has +/-2/3 of an acre of dry land

L

o?‘ i: ~

h'i. L 1] f-h



mailto:chip@nortonnewengland.com

Pad Site 2 “Blue House Lot”
Adjacent to New Hilton Garden Inn & Conference Center

Pad 2

Sold “As Is” *

Price: $400,000

* Requires Buyer to demo existing structure and
connect to City Sewer (+/-285’ away on
LaBombard..Cost of +/-S50K)
Site has +/-2/3 of an acre of dry land
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Hilton Pad Sites
Zoning: Light Industrial

SECTION 303 LIGHT INDUSTRIAL DISTRICT (IND-L).
303.1 Purpose.

The purpose of the IND-L District is to provide land in appropriate locations for the
establishment of manufacturing plants and other businesses of a similar nature, which
improve employment opportunities and strengthen the economic base of the city. Such
activities should not adversely affect the natural environment, adjacent residential areas
or community facilities. A variety of manufacturing, distribution and service industries, and
certain limited support activities are allowed in the district. However, in order to preserve
appropriate land for such uses, residential uses and many types of commercial uses, such

as retailing and personal services, are not allowed.

303.3 Table of Area, Dimensions and Coverage.

Minimum Lot Requirements Maximum Limitations
Front Side Rear Building .
2ik5e Frontage Yard Yard Yard Coverage Hiighy
65’
2 acres 200 40’ 20’ 20 50% s Seg
ection
303.7

(see Section 801.3)

Commercial/Non-Residential

IR AIEN

Care and treatment of animals
Contractor’s yard
Educational facility, college/university

Educational facility, vocational
school

(see Section 302.4)

Commercial/Non-Residential

303.2 Table of Uses.
Petmitted U
Commercial/Non-Residential
1. Airport
2. Bus terminal
3. Essential service
4. Equipment and machinery
sales, rental and service
5. Group day care facility per
Section 604
6. Health club
7. Light industry
8. Local government use
9. Outdoor storage per Section
303.4 (less than 20%)
10. Plumbing, electrical or carpentry
shop
11. Publishing/printing
12. Research laboratory
13. Renewable energy system per
Section 612
14. Retail product pickup
15. Retail showroom per Section
303.5 (less than 10%)
16. Trucking terminal
17. Warehouse
Planned Developments
18. Industrial PUD per Section 501
19. Planned business park per
Section 508

1

25
3
4

]

Car wash
Inpatient rehabilitation facility
Office

Outdoor storage per Section 303.4
(more than 20%)

Retail showroom per Section 303.5
(between 10-20%)
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303.4 OQutdoor Storage.

Outdoor storage shall be permitted as an accessory use to a permitted use if it occupies
an area of 20 percent or less of the footprint area of the principal building. Otherwise,
outdoor storage shall require a conditional use permit from the Planning Board pursuant
to Section 302.4. The 20% limitation shall not apply to contractor’s yards and equipment
and machinery sales, rental and service. All outdoor storage, including outdoor storage
for a contractor’s yard and equipment and machinery sales, rental and service, shall
be appropriately screened from view from abutting parcels and shall not occupy required
yard areas.

303.5 Retail Showrooms.

Showrooms and on-premise sales may be allowed as part of a warehouse or distribution
facility if it occupies an area of 10 percent or less of the footprint area of the principal
building. Otherwise, showrooms and on-premise sales shall require a conditional use
permit from the Planning Board pursuant to Section 302.4 provided that: (1) such
showrooms occupy no more than 20 percent of the floor area occupied by the warehouse
or distribution facility; and (2) the goods being displayed are the same as those being
stored/ distributed on the premises; and (3) all other requirements of Section 302.4 are
met.

303.7 Special Height Restrictions.

On parcels adjacent to residential districts the height limitation of the adjacent residential
district shall apply; but, on such parcels, building height may be increased above the
residential limitation by one (1) foot for each two (2) feet that the building is set back from
the required setback line(s) on sides of the /of adjacent to the residential district.
However, in no case shall the height exceed 65 feet.
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BCR is engaged as Seller’s Agent for this property

NEW HAMPSHIRE REAL ESTATE COMMISSION

121 South Fruit Street, Ste 201 Concord, NH 03301 Tel.: (603) 271-2219
BROKERAGE RELATIONSHIP DISCLOSURE FORM

(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting,
prior to any discussion of confidential information

-~W\§ Now As a customer, the licensee with whom

you are working is not obligated to keep

NQ u Are A confidential the information that you

might share with him or her. Asa

ﬁJ ustomer customer, you should not reveal any

confidential information that could harm
your bargaining position.

As a customer, you can expect a real estate licensee to provide
the following customer-level services:

To disclose all material defects actually known by the
licensee pertaining fo the on-site physical condition of the
real estate;

To treat both the buyer/tenant and seller/landlord honestly;
To provide reasonable care and skill;

To account for all monies received from or on behalf of the
buyer/tenant or seller/landlord relating to the transaction;

To comply with all state and federal laws relating to real
estate brokerage activity; and

To perform ministerial acts, such as showing property,
preparing and conveying offers, and providing information
and administrative assistance.

To

Clients receive more services than customers.
You become a client by entering into a written
contract for representation as a seller/landlord

Become or as a buyer/tenant.
A Client

As a client, in addition to the customer-level services, you can
expect the following client-level services:

Confidentiality;

Loyalty;

Disclosure;

Lawful Obedience; and

Promotion of the client's best interest.

For seller/landlord clients this means the agent will put the
seller/landlord’s interests first and work on behalf of the
seller/landlord.

For buyer/tenant clients this means the agent will put the
buyer/tenant’s interest first and work on behalf of the
buyer/tenant.

Client-level services also include advice, counsel and assistance in
negotiations.

For important information about your choices in real estate relationships,
please see page 2 of this disclosure form.

| acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01).

| understand as a customer | should not disclose confidential information.

Name of Consumer (Please Print)

Name of Consumer (Please Print)

Signature of Consumer Date
Provided by:

Signature of Consumer

Licensee Date

Consumer has declined to sign this form.

(Licensees Initials)

(Name of Real Estate Brokerage Firm)

To check on the license status of a real estate firm or licensee go to hifps.//www.oplc.nh.gov/real-estate-commission/index.htm Inactive licensees

may not practice real estate brokerage. 7/19/11

(Page 1 of 2)




BCR is engaged as Seller’s Agent for this property

Types of Brokerage Relationships commonly practiced in New Hampshire

_ SELLER AGENCY (RSA 331-A:25-b)

A seller agent 1s a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or lease of real estate.
The seller 1s the licensee’s client and the licensee has the duty to represent the seller’s best interest in the real estate
transaction.

BUYER AGENCY (RSA 331-4:25-c)

A buyer agent 1s a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental, or lease of real
estate. The buyer is the licensee’s client and the licensee has the duty to represent the buyer’s best interests in the real
estate transaction.

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-4:25-c)

Single agency is a practice where a firm represents the buyer only, or the seller only, but never both in the same
transaction. Disclosed dual agency cannot occur.

SUB-AGENCY (RSA 331-A:2, XIII)

A sub-agent 1s a licensee who works for one firm, but i1s engaged by the principal broker of another firm to perform
agency functions on behalf of the principal broker’s client. A sub-agent does not have an agency relationship with the
customer.

DISCLOSED DUAL AGENCY (RSA 331-4:25-d)

A disclosed dual agent 1s a licensee acting for both the seller/landlord and the buyer/tenant in the same transaction with
the knowledge and written consent of all parties.

The licensee cannot advocate on behalf of one client over another. Because the full range of duties cannot be delivered to
both parties, written informed consent must be given by all clients in the transaction.

A dual agent may not reveal confidential information without written consent, such as:
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e)

A designated agent 1s a licensee who represents one party of a real estate fransaction and who owes that party client-level
services, whether or not the other party to the same transaction is represented by another individual licensee associated
with the same brokerage firm.

FACILITATOR (RSA 331-4:25-)

A facilitator 1s an individual licensee who assists one or more parties during all or a portion of a real estate transaction
without being an agent or advocate for the interests of any party to such transaction. A facilitator can perform ministerial
acts, such as showing property, preparing and conveying offers, and providing information and administrative assistance,
and other customer-level services listed on page 1 of this form. This relationship may change to an agency relationship by
entering into a written contract for representation, prior to the preparation of an offer.

ANOTHER RELATIONSHIP (RSA 331-4:25-a)

If another relationship between the licensee who performs the services and the seller, landlord, buyer or tenant 1s intended,
1t must be described in writing and signed by all parties to the relationship prior to services being rendered.

(Page 2 of 2)
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