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1801  E MAIN ST

E N D I C O T T,  N Y  1 3 7 6 0

OFFERING SUMMARY

SALE PRICE: $257,500

BUILDING SIZE: 3,309 SF

LOT SIZE: 0.11 Acres

CAP RATE: 10.07%

P R O P E R T Y  S U M M A R Y

Presented to the market is a fully occupied 5-unit multifamily investment property in Endicott, NY. Offering 3,309 SF of
rentable space, the asset combines historic character with thoughtful capital improvements, including updated
electrical systems and a roof replaced approximately seven years ago. Currently generating $4,650 per month in gross
rental income, the property provides immediate cash flow and stable in-place revenue for investors seeking a proven
multifamily asset.


The building has benefited from several key upgrades that help minimize near-term capital expenditures while
supporting long-term operational efficiency and ownership stability. With a strong rental history and full occupancy, the
property offers an attractive balance of dependable income and investment security.


Strategically located along East Main Street, the property enjoys convenient access to shopping, dining, employment
centers, and everyday services. The surrounding area continues to experience consistent rental demand driven by its
established residential neighborhoods, accessibility, and connectivity to major transportation corridors throughout
Broome County. This offering presents an opportunity to acquire a stabilized multifamily asset in one of the region's
most active rental markets.

P R O P E R T Y  S U M M A R Y
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Fully leased 5-unit multifamily property
with in-place cash f low

Located along East Main Street,  a
primary corridor in Endicott

Approximately 3,309 SF with a
manageable unit count

Roof replaced approximately 7 years
ago

Updated electrical systems reduce near-
term capital needs

Strong rental demand supported by
proximity to major employers

Stable, income-producing asset with
straightforward operations


 


FULLY LEASED PRIME LOCATION RECENT UPDATES

P R O P E R T Y  H I G H L I G H T S
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P R O P E R T Y  P H O T O S



Location Information
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1801 E Main Street is positioned along East Main Street in Endicott, one of
the area’s primary commercial corridors connecting the Village of
Endicott to neighboring communities including Johnson City and
Binghamton. The location provides strong accessibility via a direct route
to New York State Route 17 (I-86), supporting convenient regional
connectivity.


The surrounding area offers access to grocery stores, restaurants, and
everyday services, reinforcing its appeal for tenants seeking convenience
and accessibility. With its central position, established infrastructure, and
connection to regional employment centers, the location supports steady
multifamily performance and long-term occupancy.

L O C AT I O N  D E S C R I P T I O N
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R E TA I L E R  M A P
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A E R I A L  M A P



Demographics
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POPULATION 0.25 MILES 0.5 MILES 1 MILE

TOTAL POPULATION 1,339 3,679 11,738

AVERAGE AGE 40.1 39.0 38.0

AVERAGE AGE (MALE) 44.7 41.5 38.9

AVERAGE AGE (FEMALE) 34.8 36.6 38.3

HOUSEHOLDS & INCOME 0.25 MILES 0.5 MILES 1 MILE

TOTAL HOUSEHOLDS 647 1,714 5,463

# OF PERSONS PER HH 2.1 2.1 2.1

AVERAGE HH INCOME $53,303 $53,041 $58,843

AVERAGE HOUSE VALUE $108,686 $109,947 $127,511

2023 American Community Survey (ACS)

D E M O G R A P H I C S  M A P  &  R E P O R T



Property Analysis



INCOME SUMMARY

VACANCY COST ($2,535)

GROSS INCOME $48,165

EXPENSES SUMMARY

TAXES $7,167

MANAGEMENT $4,817

INSURANCE $2,850

ELECTRIC $1,500

GAS $1,500

WATER/SEWER $2,000

REPAIRS/MAINTENANCE $2,408

OPERATING EXPENSES $22,242

NET OPERATING INCOME $25,923
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I N C O M E  &  E X P E N S E S



T H E  S V N  B R A N D

P R O P E R T Y  N A M E   |   P R O P E R T Y  L O C AT I O N
S V N  O F F I C E

L O G O  G O E S  H E R E

Founded in 1987

A globally recognized brand

Local independent ownership combined with a global support network

 across the globe (and expanding)

Accelerated growth through the collective strength of our network

Proactive promotion of properties and fee sharing with the entire commercial 

real estate industry

Robust global platform

Advancing commercial real estate through cooperation, collaboration and 

organized competition

A franchise business model that supports entrepreneurial growth and autonomy

Over 2,000 Advisors

7+7 Core Services & Specialty Practice Areas

 than any other CRE company

Commitment to working togther to creat amazing value with our clients, 

colleagues and our communities

Comprehensive training & support

1 7              1 8 0 1  E  M A I N  S T    |    E N D I C O T T,  N Y  1 3 7 6 0



S A L E S

L E A S I N G

P R O P E R T Y  M A N A G E M E N T

C O R P O R AT E  S E R V I C E S

A C C E L E R AT E D  S A L E S

C A P I TA L  M A R K E T S

T E N A N T  R E P R E S E N TAT I O N

C O R E  S E R V I C E S

S P E C I A L  P U R P O S E

H O S P I TA L I T Y

I N D U S T R I A L

L A N D

M U LT I FA M I LY

O F F I C E

R E TA I L

S P E C I A LT Y  P R A C T I C E S

SVN® 
Core Services &

Specialty Practices

Our SVN  Specialty Practices are supported by our 

various Product Councils that give SVN Advisors 

the opportunity to network, share expertise and 

create opportunities with colleagues who work 

within similar property sectors around the 

world to sell your asset.
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P R O P E R T Y  S I G N A G E

R E G I O N A L  E M A I L  B L A S T

C R E  F E AT U R E D  P R O P E R T Y  B L A S T

W E E K LY  F E AT U R E D  P R O P E R T I E S

B U I L D O U T  P R O P E R T Y
&  M A R K E T I N G  P L AT F O R M

D I R E C T  E M A I L ,  M A I L  &  P H O N E  C A L L S

M A R K E T I N G  &  S O C I A L  M E D I A  T E M P L AT E S

P R O P E R T Y  P O S T C A R D S

S O C I A L  M E D I A  &  P R O M O T I O N

I N T E R A C T I V E  A P P S

S V N  N AT I O N A L  B L A S T  E M A I L
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M A R K E T I N G  P L AT F O R M
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D I S C L A I M E R

DISCLAIMER

The material contained in this Offering Memorandum is furnished solely for the purpose of considering the purchase of the property within and is
not to be used for any other purpose. This information should not, under any circumstances, be photocopied or disclosed to any third party
without the written consent of the SVN® Advisor or Property Owner, or used for any purpose whatsoever other than to evaluate the possible
purchase of the Property.


The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no
other person is authorized by the Owner to provide any information or to make any representations other than contained in this Offering
Memorandum. If the person receiving these materials does not choose to pursue a purchase of the Property, this Offering Memorandum must be
returned to the SVN Advisor.


Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the
information contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future representation
of the Property. This Offering Memorandum may include certain statements and estimates with respect to the Property. These Assumptions may or
may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner
disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Memorandum, or
any other written or oral communication transmitted or made available to the recipient. The recipient shall be entitled to rely solely on those
representations and warranties that may be made to it in any final, fully executed and delivered Real Estate Purchase Agreement between it and
Owner. 


The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN
Advisor nor any of their officers, employees, representatives, independent contractors or affiliates, for the accuracy or completeness thereof.
Recipients of this Offering Brochure are advised and encouraged to conduct their own comprehensive review and analysis of the Property.


This Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its
sole discretion, to reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to
terminate negotiations with any entity, for any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation
to any entity reviewing the Offering Memorandum or making an offer to purchase the Property unless and until the Owner executes and delivers a
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser
will be deemed to have acknowledged the foregoing and agreed to release the Owner and the SVN Advisor from any liability with respect thereto.


To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such
correspondence or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each
prospective purchaser proceeds at its own risk.



Collective Strength,
Accelerated Growth
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http://svninnovative.com/
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