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COMMERCIAL®

PROJECT SCOPE

Exceptional opportunity to acquire up to
5.59 acres of divisible land along Slide Road
in Southwest Lubbock, one of the city’s most
rapidly expanding and highly sought-after
commercial corridors. With approximately
18,500 vehicles per day and full utility
access, the site offers outstanding visibility
and accessibility for future retail or mixed-
use development.

Surrounded by new shopping centers and
national retailers, this location serves one of
the most prestige areas in Lubbock. Ideal for
developers or end-users seeking a premier
location in a high-growth market.

DETAILS
e Property Type: Land
Size: 1.00 AC-5.59 AC
List Price: $19/sf

e Zoning: Auto Urban Commercial- AC

Traffic Count: 18,500 VPD

AREA RETAILERS:

sl A United

supermarkets

SPORTSOUTDOORS
™
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COMMERCIAL®

COMMUNITY SUMMARY

1-Mile Radius

Population Growth 0.44%
Median HH Income $105,048
Median HH Home Value $291,652
Median Net Worth $469,960

3-Mile Radius

Population Growth 1.13%
Median HH Income $91,671
Median HH Home Value $281,032
Median Net Worth $295,294
5-Mile Radius

Population Growth 1.04%
Median HH Income $76,600
Median HH Home Value $257,472
Median Net Worth $176,078

10604 SLIDE RD/10710 SLIDE RD, LUBBOCK, TX 79424
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SHOPS AT ABBEY GLEN
11,236 SF
0.24 mi from SITE

-

114 .SLIDE SHOPPING CENTER
60,258 SF

0.45 mi from SITE

L/{/c—'/@()t{(qa/

COMMERCIAL®
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S‘OUTH LUBBOCK SHOPPING CENTER
12,903 SF NEARBY

0.20 mi from SITE DEVELOPEMENTS

UNIVERSITY MEDICAL CENTER
250,000 SF

0.19 mi from SITE
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COMMERCIAL®

LUBBOCK-TEXAS HEALTH CARE

Lubbock is the leading medical hub for the vast region between I-35 and the
Rocky Mountains, providing essential healthcare services to nearly 2 million
people. Home to premier medical facilities such as University Medical Center
and Covenant Health, the city delivers advanced treatments and state-of-the-
art care. Institutions like Texas Tech University Health Sciences Center further
enhance the sector through transformative medical research and innovation,
ensuring high-quality care for the entire region

EDUCATION

Lubbock’s educational institutions form the backbone of its talent development and
workforce preparation. Texas Tech University, a Carnegie-designated Tier One
research institution, leads the region’s higher education landscape alongside South
Plains College, Lubbock Christian University, and Wayland Baptist University. This
comprehensive educational ecosystem ensures lifelong learning opportunities and
positions Lubbock as a hub for academic excellence and workforce readiness

AGRICULTURE

Located in the fertile South Plains, Lubbock is a leading cotton producer
and cultivates crops like sorghum, wheat, and peanuts. The area’s vineyards
have also elevated Texas to the fifth-largest wine-producing state in the
U.S., blending traditional farming with emerging agribusiness innovation.

MANUFACTURING

Lubbock’s manufacturing sector fuels economic growth and innovation. XFAB--
drives semiconductor advancements, SIMFLO--specializes in industrial metal
fabrication, and Leprino Foods--a global leader in mozzarella production. These
industries along with other companies in Lubbock highlight the city’s versatility in
producing high-tech components, essential materials, and food products.

DISTRIBUTION

Lubbock serves as a key distribution hub, offering efficient access to domestic and
international markets. With direct connections via major highways such as 1-27 and
U.S. 87, rail services through BNSF, and an international airport, Lubbock provides
seamless logistics solutions. This robust infrastructure supports a dynamic network
that drives commerce, facilitates business growth, and strengthens regional and
global connectivity

*Information sourced from the Lubbock Economic Development Aliiance website.
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COMMERCIAL®

Information About Brokerage Services

Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is responsible for all brokerage activities, inciuding acts performed by sales agents sponsored by the broker.
s A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
= Put the interests of the client above all others, including the broker's own interasts,
Inform the client of any material information about the property or transaction recelv
2nt any offer to or counter-offer from the ¢l

Treat all parties to a real estate transaction honestly and fairly

by the broker,
nt; and

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An owner's agent
must perform the broker's minimum duties above and must inform the ewner of any material information about the property or transaction known by the agent, including information disclosed to the agent or subagent by the
buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyerftenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent m
duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disciosed 1o the agent by the seller or selle

perform the broker’s minimum
s agent

AS AGENT FORBOTH - INTERMEDIARY: To act as an intermediary be|

in conspicuous bold or underiined print, set forth the broker

t all parties to the transaction impartially and fairly;

y, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of
each party to the trans:

* Must not, unless

veen the parties the braker must first obtain the written agreement of each party to the transaction. The written agreement must state who will pay the
's obligations as an intermediary, A broker who acts as an intermediary:

ed in writing 1o do s0 by the party, disclose:

Q thst the owner less than the written asking price;

Q that the buyer/tel t will pay a price greater than the price submitted in a written offer; and

O any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the
[nterests of the owner first,

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
= The broker's duties and responsibilities to you, and your obligations under the representation agreement
= Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and
retain a copy for your records

McDougal REALTORS 427591 marcm@mcdougal.com 806.793.0703
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Emad Phone
Marc McDougal 378075 marcm@mcdougal.com 806.793.0703
Designated Beoker of Firm License No. Emad Phone

Licensed Superasor of Sales Agent/Associate Licensa No. Emad Phonn
Carrigan Williams 773761 carrigan.williams@mcdougal.com 806.215.7023
Sales Ageni/Associate’s Name Licenze No. Emad Phone

Buyer/TenantiSellor/Landiord Intials Date
Regulated by the Texas Real Estate Commission Information avallable at www.trec.texas.gov
TXR-2501 IABS 1-0 Date
McDougal, REALTORS, 1500 Broadway, Suite 1400 Lubbock TX 78401 | Phone: Fax: 10608 MLK
Ethan Quisenberry Produced with Lona Wolf Transactions (zipForm Edition) 797 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com
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