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1235 NORTH LOOP WEST, SUITE 500 | HOUSTON, TX 77008 | WWW.TITANTEXAS.COM

Mont Belvieu

815 E Main St
Houston i League City, TX 17513

Pasadena
La Porte $

& Property Features

Pearland

League City M +1,900 SF primary building well suited for boutique retail,

Manvel Dickinson

: showroom, or customer-facing space.
Alvin

Texas City +800 SF secondary building could accommodate inventory, office,

private appointments, storage, or a complementary use.
oaiveston Main Street frontage provides strong visibility and branding
opportunities.

On-site parking adds convenience for customers and employees.

Listing Price: $670,000

Harris Brooks Jack Dragna
713.201.2630 (c) 832.316.1544 (c)
harris@titantexas.com dragna@titantexas.com



Harris Brooks Jack Dragna

1235 NORTH LOOP WEST, SUITE 500 | HOUSTON, TX 77008 | WWW.TITANTEXAS.COM 713.201.2630 (c) 832.316.1544 (c)
harris@titantexas.com dragna@titantexas.com




The Empanada Bai .

P e

2, N
2) o
€ Lipg pen

——— ——T -

Harris Brooks Jack Dragna

1235 NORTH LOOP WEST, SUITE 500 | HOUSTON, TX 77008 | WWW.TITANTEXAS.COM 713.201.2630 (c) 832.316.1544 (c)
harris@titantexas.com dragna@titantexas.com




A VIBRANT MAIN STREET COMMUNITY Adjacent Buiding Highlights

815 E Main Street is surrounded by a strong mix of locally owned boutiques,
restaurants, and established retailers that drive daily traffic and create a destination
for residents and visitors in League City's Historic District.

. The Salted Hippie

B3 Baubles & Beads [j The Empanada Bar | Boutique
‘ RESTAURANT BOUTIQUE RETAIL

h g BOUTIQUE RETAIL
"

Located at 613 Main St, The
Salted Hippie Boutique offers
women's clothing, accessories,
. and gifts, complimenting

the area’s growing mix of

. independent, lifestyle-oriented
. retailers.

Located at 601 Main St, The
Empanada Bar offers globally
inspired empanadas and a
community-foccused dining
experience that has become a go-
to spot on Main Street.

Located at 603 Main St, Baubles
& Beads is an established
boutique within League City's
Historic District, bringing unique
M gifts, accessories, and charm to
| the Main Street Corridor.

Shipley Do-Nuts

DONUTS & BREAKFAST

Kahuna Joe’s

HAWAIIAN SHAVED ICE &
BEVERAGES

Directly across Main Street at 812

E Main, Kahuna Joe's is a year-
round Hawaiian shave ice concept
offering traditional and adult-oriented
beverages, adding an experiential
draw just steps from the property.

Located just east of the property
at 915 E Main St, Shipley Do-Nuts
serves donuts, kolaches, and
breakfast items daily, providing a
beloved everyday option along the
Main Street corridor.

Historic Main Street

An established mix of boutique retail, dining and neighborhood-
serving concepts surroounds 815 E Main, reinforcing the corridor as
as destination-oriented retail environment within League City's Historic
District.
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Location Highlights

Historic Main Street

815 E Main sits in the heart of League City’s Historic District, where the
retail mix is increasingly defined by independent boutiques, restaurants,
specialty shops, and experience-driven concepts. The area has the
character and authenticity modern consumers seek, while ongoing
small-business investment and community events continue to add
energy, visibility, and repeat traffic to the corridor.

Demographics

League City delivers the consumer profile that boutique retailers want.
The city has approximately 119,000 residents, an average household
income of roughly $142,000, and a median household income above
$120,000. That level of affluence, combined with a highly educated
population, creates a strong base of discretionary spending for
categories such as fashion, jewelry, beauty, home décor, gifts, and other
lifestyle-oriented retail.

Population & Income Growth

League City continues to benefit from the broader population and
income growth occurring throughout the Houston-Galveston corridor.
Texas remains a leading destination for domestic migration and
household income inflows. League City’s already-strong income profile
positions it well to capture continued growth from higher-income
households moving into Houston’s suburban communities. For a
boutique operator, that translates into a customer base that is not only
affluent today but is also positioned to continue expanding over time.

Regional Location

Positioned between Houston and Galveston, League City benefits from
access to a much larger regional customer pool than its city limits alone
suggest. The property is within reach of major demand drivers including
NASA Johnson Space Center, Clear Lake, Kemah, Baybrook Mall, and
the broader Bay Area. This gives a destination-oriented retailer the ability
to draw from both local residents and surrounding communities.

Boutique Retail Opportunity

815 E Main offers the opportunity to pair a distinctive retail concept
with long-term real estate ownership. The combination of an affluent
customer base, a walkable and character-driven Main Street setting,
strong regional connectivity, and the authenticity of League City's
Historic District creates a compelling backdrop for a boutique looking
to build a recognizable brand and become a true destination within the
community.
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Total Population

Q00O

il

2.57

Avg Household
Size

Demographics

38.1

Median Age

1,654

Daytime
Population

INCOME SUMMARY (1-MILE RADIUS)

G)

$117,175

Median Household
Income

$145,947

Avg Household
Income

@ $55,636
Per Capita

Income

$150,000

$100,000-$149,999

$75,000-$99,999

$50,000-$74,999

$25,000-$49,999

<$25,000

HOUSEHOLDS BY INCOME (1-MILE RADIUS)

% OF HOUSEHOLDS

*64% of households earn $100,000

POPULATION BY AGE (1-MILE RADIUS)

20
24

18.2

I |

0-19 20-34 35-54 55-74

*50% of the population is 35 years or older

75+

Harris Brooks
713.201.2630 (c)
harris@titantexas.com

=8

EDUCATION (1-MILE RADIUS | POPULATION 25+)

31.4%

Bachelor's Degree

@ 14.6%

Graduate / Professional
Degree

31.9%

Some College / Associate’s
Degree

22.1%

Highschool Diploma or Less

Source: Esri 2026 Forecasts, U.S. Census Bureau 2020 Decennial Bureau
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FOR MORE INFORMATION, CONTACT:

Harris Brooks
713.201.2630 (c)

harris@titantexas.com

Jack Dragna
832.866.2424 (c)
dragna@titantexas.com
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The information contained herein has been given to us by the owner of
the property or other sources we deem reliable, we have no reason to
doubt its accuracy, but we do not guarantee it. All information should
be verified prior to purchase or lease.

© 2025 Titan Commercial. All rights reserved.
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/‘A\\ Information About Brokerage Services @

I RE Texas law requires all real estate license holders to give the following information about
Pt el brokerage services to prospective buyers, tenants, sellers and landords. Seroariamy
TEXAS REAL ESTATE COMMISSION
TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client's questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyerftenant's agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Titan CRE LLC DBA Titan Commercial 9012707 peyton@titantexas.com (713)379-8160
Name of Sponsoring Broker (Licensed License No. Email Phone
Individual or Business Entity)

Peyton Easley 633342 peyton@titantexas.com (713)806-3451
Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Name of Licensed Supervisor of Sales License No. Email Phone

Agent/Associate, if applicable

Harris Brooks 680460 harris@titantexas.com (713)201-2630

Name of Sales Agent/Associate License No. Email Phone

Buyet/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2
Phone: 7138063451 Fax: Austin Honey -

Peyton Easley Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com



