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1  -  3  MATHER STREET

B I N G H A M T O N ,  N Y  1 3 9 0 5

OFFERING SUMMARY

SALE PRICE: $3,699,000

BUILDING SIZE: 54,000 SF

LOT SIZE: 0.33 Acres

PRICE / SF: $68.50

CAP RATE: 8.51%

P R O P E R T Y  S U M M A R Y

Offered for sale is a well maintained 51 unit student housing complex located in
Binghamton’s highly sought after West Side. The property consists entirely of two
bedroom units across two buildings, offering scale and strong demand in a proven
student rental market. Both buildings feature new roofs, representing approximately
$160,000 in recent capital improvements, minimizing near term deferred maintenance.
Utility configurations provide operational efficiency and flexibility. 1 Mather Street is
serviced by a single gas meter with separate electric meters, while 3 Mather Street has
separate gas and electric meters and individual furnaces in every unit. The property is
ideally positioned one building off Main Street and within walking distance to the Court
Street Bridge, providing direct access to Downtown Binghamton and the West Side. The
location is served by SUNY and public bus lines and boasts a Walk Score of 83, allowing
tenants convenient access to restaurants, retail, and neighborhood amenities. The site is
currently zoned for 54 units, presenting immediate upside through the potential addition
of three basement units that can be constructed under existing zoning. This built in
expansion opportunity allows investors to increase density and income without pursuing
a zoning change, further strengthening long term value. Additionally, the property
benefits from strong exposure with an average daily traffic count of approximately
12,690 vehicles. This asset presents a compelling opportunity for investors seeking a
stabilized, well located student housing investment with recent capital improvements
and clear pathways for future revenue growth.

P R O P E R T Y  S U M M A R Y
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51 Units / 102 Beds – All
two-bedroom units

Two Solid Brick Buildings

New Roofs on Both
Buildings – Approx.
$160,000 in recent capital
improvements

Prime Student Housing
Location

Served by SUNY & Public
Bus Lines

Walking Distance to Court
Street Bridge & Downtown
Binghamton

Must Be Sold with 98 Main
Street – Provides on-
site/off-site parking

Strong Long-Term Student
Rental Demand

  

51  TWO-
BEDROOM

 UNITS

NEW ROOFS BELOW MARKET
RENTS

P R O P E R T Y  H I G H L I G H T S
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P R O P E R T Y  P H O T O S
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F L O O R  P L A N S
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L O C AT I O N  D E S C R I P T I O N

Located in the heart of Binghamton’s desirable West Side, this site
offers an exceptional opportunity for a student housing
development. Just one building off Main Street and a short walk to
the Court Street Bridge, the property provides direct and convenient
access to Downtown Binghamton and the West side of Binghamton.
The location is serviced by both SUNY and public bus lines, making
daily transportation effortless for students and residents. With a
strong Walk Score of 83, the area supports a true pedestrian
lifestyle, allowing easy access to West Side and Downtown
restaurants, shops, and everyday amenities. The property also
benefits from excellent visibility and exposure, with an average daily
traffic count of approximately 12,690 vehicles. This combination of
walkability, transit access, and proximity to dining, retail, and
entertainment makes the location highly attractive for student
housing and mixed-use residential development.
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R E G I O N A L  M A P
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A E R I A L  M A P
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POPULATION 0.3 MILES 0.5 MILES 1 MILE

TOTAL POPULATION 2,736 7,751 20,808

AVERAGE AGE 35 39 40

AVERAGE AGE (MALE) 34 37 38

AVERAGE AGE (FEMALE) 36 41 41

HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE

TOTAL HOUSEHOLDS 1,223 3,114 9,526

# OF PERSONS PER HH 2.2 2.5 2.2

AVERAGE HH INCOME $61,317 $76,439 $77,147

AVERAGE HOUSE VALUE $148,708 $188,003 $199,971

Demographics data derived from AlphaMap

D E M O G R A P H I C S  M A P  &  R E P O R T

https://www.alphamap.com/
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NAME/ADDRESS PRICE BLDG SIZE LOT SIZE NO. UNITS CAP RATE

★
1 - 3 Mather Street 
1 - 3 Mather St 
Binghamton, NY

$3,699,000 54,000 SF 0.33 Acres 51 8.51%

1
5 Mather St 
5 Mather Street 
Binghamton, NY

$625,000 8,556 SF 0.19 Acres 6 7%

2
162 Chapin Street 
Binghamton, NY 

$1,200,000 14,052 SF 0.36 Acres 20 8.80%

3
50 Main St 
50 Main Street  
Binghamton, NY

$1,725,000 8,925 SF 0.10 Acres 21 8.40%

4
213 Chenango 
213 Chenango 
Binghamton, NY

$2,350,000 20,000 SF 0.50 Acres 10 7%

5
27 Tompkins Street 
27 Tompkins Street 
Binghamton, NY

$950,000 22,960 SF 0.57 Acres 20 5.70%

6
101 Murray 
101 Murray 
Binghamton, NY

$600,000 15,840 SF 0.17 Acres 14 7%

7
2 Grand Blvd 
Binghamton, NY 

$950,000 8,334 SF 0.14 Acres 10 8.50%

AVERAGES $1,200,000 14,095 SF 0.29 ACRES 14 7.49%

S A L E  C O M P S  M A P  &  S U M M A R Y
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S A L E  C O M P S  M A P  &  S U M M A R Y
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★

★ 1 - 3 MATHER
STREET
1 - 3 Mather St
Binghamton, NY 13905

PRICE: $3,699,000 BLDG SIZE: 54,000 SF

LOT SIZE: 0.33 Acres NO. UNITS: 51

CAP RATE: 8.51% YEAR BUILT: 1970

1

1. 5 MATHER ST
5 Mather Street
Binghamton, NY 13905

PRICE: $625,000 BLDG SIZE: 8,556 SF

LOT SIZE 0.19 Acres NO. UNITS: 6

CAP RATE: 7% YEAR BUILT: 1965

2

2. 162 CHAPIN
STREET
Binghamton, NY 13905

PRICE: $1,200,000 BLDG SIZE: 14,052 SF

LOT SIZE 0.36 Acres NO. UNITS: 20

CAP RATE: 8.80% YEAR BUILT: 1975

S A L E  C O M P S
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3

3. 50 MAIN ST
50 Main Street
Binghamton, NY 13905

PRICE: $1,725,000 BLDG SIZE: 8,925 SF

LOT SIZE 0.10 Acres NO. UNITS: 21

CAP RATE: 8.40% YEAR BUILT: 1900

4

4. 213 CHENANGO
213 Chenango
Binghamton, NY 13901

PRICE: $2,350,000 BLDG SIZE: 20,000 SF

LOT SIZE 0.50 Acres NO. UNITS: 10

CAP RATE: 7% YEAR BUILT: 1900

5

5. 27 TOMPKINS
STREET
27 Tompkins Street
Binghamton, NY 13903

PRICE: $950,000 BLDG SIZE: 22,960 SF

LOT SIZE 0.57 Acres NO. UNITS: 20

CAP RATE: 5.70% YEAR BUILT: 1975

S A L E  C O M P S
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6

6. 101 MURRAY
101 Murray
Binghamton, NY 13905

PRICE: $600,000 BLDG SIZE: 15,840 SF

LOT SIZE 0.17 Acres NO. UNITS: 14

CAP RATE: 7%

7

7. 2 GRAND BLVD
Binghamton, NY 13905

PRICE: $950,000 BLDG SIZE: 8,334 SF

LOT SIZE 0.14 Acres NO. UNITS: 10

CAP RATE: 8.50% YEAR BUILT: 1970

S A L E  C O M P S
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AVG RENT PER BED:

AVG RENT PER BED:

AVG RENT PER BED:

AVG RENT PER BED:

$500
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L E A S E  C O M P S
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L E A S E  C O M P S
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L E A S E  C O M P S  M A P  &  S U M M A R Y
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SUITE BEDROOMS BATHROOMS RENT MARKET RENT MARKET RENT / SF

101 2 1 $850 $1,250 -

102 2 1 $900 $1,250 -

103 2 1 $900 $1,250 -

104 2 1 $900 $1,250 -

105 2 1 $900 $1,250 -

106 2 1 $800 $1,250 -

107 2 1 $900 $1,250 -

108 2 1 $900 $1,250 -

201 2 1 $900 $1,250 -

202 2 1 $900 $1,250 -

203 2 1 $900 $1,250 -

204 2 1 $950 $1,250 -

205 2 1 $925 $1,250 -

206 2 1 $1,000 $1,250 -

207 2 1 - $1,250 -

208 2 1 $1,000 $1,250 -

301 2 1 $900 $1,250 -

302 2 1 $950 $1,250 -

303 2 1 $1,000 $1,250 -

304 2 1 $1,000 $1,250 -

305 2 1 $1,000 $1,250 -

306 2 1 $900 $1,250 -

307 2 1 $900 $1,250 -

308 2 1 $1,000 $1,250 -

B8-1 2 1 $900 $1,250 -

R E N T  R O L L
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SUITE BEDROOMS BATHROOMS RENT MARKET RENT MARKET RENT / SF

B5-1 2 1 $1,350 $1,250 -

B7-1 2 1 - $1,250 -

101 2 1 $900 $1,250 -

102 2 1 $1,000 $1,250 -

103 2 1 $800 $1,250 -

103 2 1 $800 $1,250 -

104 2 1 $800 $1,250 -

105 2 1 $900 $1,250 -

106 2 1 - $1,250 -

107 2 1 $900 $1,250 -

108 2 1 $900 $1,250 -

201 2 1 $900 $1,250 -

202 2 1 $900 $1,250 -

203 2 1 $900 $1,250 -

204 2 1 $900 $1,250 -

205 2 1 $900 $1,250 -

206 2 1 $850 $1,250 -

207 2 1 $850 $1,250 -

208 2 1 $1,000 $1,250 -

301 2 1 $900 $1,250 -

302 2 1 $900 $1,250 -

303 2 1 $900 $1,250 -

304 2 1 $900 $1,250 -

305 2 1 $850 $1,250 -

306 2 1 - $1,250 -

R E N T  R O L L
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SUITE BEDROOMS BATHROOMS RENT MARKET RENT MARKET RENT / SF

307 2 1 $950 $1,250 -

307 2 1 $850 $1,250 -

308 2 1 $1,000 $1,250 -

TOTALS $44,975 $66,250 $0.00

AVERAGES $918 $1,250

R E N T  R O L L
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INVESTMENT OVERVIEW 1 - 3 MATHER STREET

PRICE $3,699,000

PRICE PER SF $69

PRICE PER UNIT $72,529

GRM 6.35

CAP RATE 8.51%

CASH-ON-CASH RETURN (YR 1) 8.51%

TOTAL RETURN (YR 1) $314,791

OPERATING DATA 1 - 3 MATHER STREET

GROSS SCHEDULED INCOME $582,900

TOTAL SCHEDULED INCOME $582,900

VACANCY COST $17,487

GROSS INCOME $565,413

OPERATING EXPENSES $250,622

NET OPERATING INCOME $314,791

PRE-TAX CASH FLOW $314,791

FINANCING DATA 1 - 3 MATHER STREET

DOWN PAYMENT $3,699,000

F I N A N C I A L  S U M M A R Y
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INCOME SUMMARY 1 - 3 MATHER STREET

VACANCY COST ($17,487)

GROSS INCOME $565,413

EXPENSES SUMMARY 1 - 3 MATHER STREET

MANAGEMENT (EST 8%) $45,233

TAXES $69,075

UTILITIES E&G $45,380

UTILITIES W&S $20,937

UTILITIES INTERNET $2,000

INSURANCE $45,380

MAINTENANCE, REPAIRS AND TRASH (EST 4%) $22,617

OPERATING EXPENSES $250,622

NET OPERATING INCOME $314,791

I N C O M E  &  E X P E N S E S



INITIAL INVESTMENTINITIAL INVESTMENT

Purchase PricePurchase Price $3,699,000 

+ Acquisition Costs+ Acquisition Costs $73,980 

- Mortgage(s)- Mortgage(s) $2,774,250 

+ Loan Fees Points+ Loan Fees Points $0 

Initial InvestmentInitial Investment $998,730 

MORTGAGE DATAMORTGAGE DATA 1ST LIEN1ST LIEN

Loan AmountLoan Amount $2,774,250 

Interest Rate (30/360)Interest Rate (30/360) 6.250% 

Amortization PeriodAmortization Period 25 Years 

Loan TermLoan Term 5 Years 

Loan Fees PointsLoan Fees Points 0.00% 

Periodic PaymentPeriodic Payment $18,300.88 

Annual Debt ServiceAnnual Debt Service $219,611 

CASH FLOWCASH FLOW

For the Year EndingFor the Year Ending
Year 1Year 1

Dec-2026Dec-2026

Year 2Year 2

Dec-2027Dec-2027

Year 3Year 3

Dec-2028Dec-2028

Year 4Year 4

Dec-2029Dec-2029

Year 5Year 5

Dec-2030Dec-2030

POTENTIAL RENTAL INCOME (PRI)POTENTIAL RENTAL INCOME (PRI) $582,900 $582,900 $600,387 $600,387 $618,399 $618,399 $636,951 $636,951 $656,059 $656,059 

- Vacancy / Credit Loss- Vacancy / Credit Loss $17,487 $18,012 $18,552 $19,109 $19,682 

EFFECTIVE RENTAL INCOMEEFFECTIVE RENTAL INCOME $565,413 $565,413 $582,375 $582,375 $599,847 $599,847 $617,842 $617,842 $636,377 $636,377 

+ Other Income+ Other Income $0 $0 $0 $0 $0 

GROSS OPERATING INCOME (GOI)GROSS OPERATING INCOME (GOI) $565,413 $565,413 $582,375 $582,375 $599,847 $599,847 $617,842 $617,842 $636,377 $636,377 

- Operating Expenses- Operating Expenses $250,621 $258,140 $265,884 $273,860 $282,076 

NET OPERATING INCOME (NOI)NET OPERATING INCOME (NOI) $314,792 $314,792 $324,235 $324,235 $333,963 $333,963 $343,982 $343,982 $354,301 $354,301 

NET OPERATING INCOME (NOI)NET OPERATING INCOME (NOI) $314,792 $324,235 $333,963 $343,982 $354,301 

- Capital Expenses / Replacement Reserves- Capital Expenses / Replacement Reserves $0 $0 $0 $0 $0 

- Annual Debt Service 1st Lien- Annual Debt Service 1st Lien $219,611 $219,611 $219,611 $219,611 $219,611 

CASH FLOW BEFORE TAXESCASH FLOW BEFORE TAXES $95,181 $95,181 $104,624 $104,624 $114,352 $114,352 $124,371 $124,371 $134,690 $134,690 

Loan BalanceLoan Balance $2,726,683 $2,676,056 $2,622,173 $2,564,824 $2,503,786 

Loan-to-Value (LTV) - 1st LienLoan-to-Value (LTV) - 1st Lien 71.47% 68.11% 64.79% 61.54% 58.32% 

Debt Service Coverage RatioDebt Service Coverage Ratio 1.43 1.48 1.52 1.57 1.61 

Before Tax Cash on CashBefore Tax Cash on Cash 9.53% 10.48% 11.45% 12.45% 13.49% 

Return on EquityReturn on Equity 10.60% 9.90% 9.35% 8.92% 8.55% 

Equity MultipleEquity Multiple 0.99 1.26 1.54 1.84 2.15

SALES PROCEEDSSALES PROCEEDS

Projected Sales Price (EOY 5)Projected Sales Price (EOY 5) $4,293,000 $4,293,000 

Cost of SaleCost of Sale $214,650 

Mortgage Balance 1st LienMortgage Balance 1st Lien $2,503,786 

Sales Proceeds Before TaxSales Proceeds Before Tax $1,574,564 $1,574,564 

INVESTMENT PERFORMANCEINVESTMENT PERFORMANCE

Internal Rate of Return (IRR)Internal Rate of Return (IRR) 19.04% 

Acquisition CAP RateAcquisition CAP Rate 8.51% 

Year 1 Cash-on-CashYear 1 Cash-on-Cash 9.53% 

Gross Rent MultiplierGross Rent Multiplier 6.35 

Price Per UnitPrice Per Unit $72,529 

Loan to ValueLoan to Value 75.00% 

Debt Service Coverage RatioDebt Service Coverage Ratio 1.43 

1 and 3 Mather1 and 3 Mather
1 and 3 Mather
Binghamton, NY 13905

5-Year Cash Flow Analysis5-Year Cash Flow Analysis
Fiscal Year Beginning January 2026

Scott WarrenScott Warren
Greater BinghamtonGreater Binghamton
, 
Phone: 

Email: scottwarrencre@gmail.com | http://x638595.yourkwagent.com/

DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.

Page 1Page 1

© Copyright 2011-2026 CRE Tech, Inc. All Rights Reserved.

http://theanalystpro.com
http://x638595.yourkwagent.com/


INCOMEINCOME

For the Year EndingFor the Year Ending
Year 1Year 1

Dec-2026Dec-2026

Year 2Year 2

Dec-2027Dec-2027

Year 3Year 3

Dec-2028Dec-2028

Year 4Year 4

Dec-2029Dec-2029

Year 5Year 5

Dec-2030Dec-2030

POTENTIAL RENTAL INCOME (PRI)POTENTIAL RENTAL INCOME (PRI) $582,900 $582,900 $600,387 $600,387 $618,399 $618,399 $636,951 $636,951 $656,059 $656,059 

- Vacancy / Credit Loss- Vacancy / Credit Loss $17,487 $18,012 $18,552 $19,109 $19,682 

EFFECTIVE RENTAL INCOME (ERI)EFFECTIVE RENTAL INCOME (ERI) $565,413 $565,413 $582,375 $582,375 $599,847 $599,847 $617,842 $617,842 $636,377 $636,377 

 + Other Income + Other Income $0 $0 $0 $0 $0 

TOTAL OTHER INCOMETOTAL OTHER INCOME $0 $0 $0 $0 $0 

GROSS OPERATING INCOME (GOI)GROSS OPERATING INCOME (GOI) $565,413 $565,413 $582,375 $582,375 $599,847 $599,847 $617,842 $617,842 $636,377 $636,377 

EXPENSE DETAILEXPENSE DETAIL

TOTAL OPERATING EXPENSESTOTAL OPERATING EXPENSES $250,621 $250,621 $258,140 $258,140 $265,884 $265,884 $273,860 $273,860 $282,076 $282,076 

NET OPERATING INCOME (NOI)NET OPERATING INCOME (NOI) $314,792 $314,792 $324,235 $324,235 $333,963 $333,963 $343,982 $343,982 $354,301 $354,301 

1 and 3 Mather1 and 3 Mather
1 and 3 Mather
Binghamton, NY 13905

Cash Flow DetailsCash Flow Details
Fiscal Year Beginning January 2026

Scott WarrenScott Warren
Greater BinghamtonGreater Binghamton
, 
Phone: 

Email: scottwarrencre@gmail.com | http://x638595.yourkwagent.com/

DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.
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5-YEAR EQUITY YIELD & EFFECTIVE LOAN RATE5-YEAR EQUITY YIELD & EFFECTIVE LOAN RATE

Unleveraged InvestmentUnleveraged Investment

Cash Flow & 5-year YieldCash Flow & 5-year Yield

N $

0 ($3,772,980) 

1 $314,792 

2 $324,235 

3 $333,963 

4 $343,982 

5 $4,432,651 

+

Financing Cash FlowFinancing Cash Flow

& Effective Rate& Effective Rate

N $

0 $2,774,250 

1 ($219,611) 

2 ($219,611) 

3 ($219,611) 

4 ($219,611) 

5 ($2,723,396) 

=

Equity InvestmentEquity Investment

Cash Flow & 5-year YieldCash Flow & 5-year Yield

N $

0 ($998,730) 

1 $95,181 

2 $104,624 

3 $114,352 

4 $124,371 

5 $1,709,255 

ASSUMPTION / INPUTSASSUMPTION / INPUTS

Purchase PricePurchase Price $3,699,000 

Year 1 Potential IncomeYear 1 Potential Income $582,900 

Vacancy & Credit LossVacancy & Credit Loss Custom

Year 1 ExpensesYear 1 Expenses $250,621 

Acquisition CAP RateAcquisition CAP Rate 8.51% 

Sale Price - CAP RateSale Price - CAP Rate 8.50% 

Acquisition CostsAcquisition Costs 2.00% 

Annual Income IncreaseAnnual Income Increase 3.00% 

Other Income IncreaseOther Income Increase 3.00% 

Annual Expense IncreaseAnnual Expense Increase 3.00% 

Loan Fees PointsLoan Fees Points 0.00% 

Cost of Sale upon DispositionCost of Sale upon Disposition 5.00% 

Property IRR/Yield Property IRR/Yield = 10.13%= 10.13% Effective Loan Rate = 6.19%Effective Loan Rate = 6.19% Equity IRR / Yield = 19.04%Equity IRR / Yield = 19.04%

Positive Leverage! Positive Leverage!  Leverage INCREASED the Yield by 8.90% Leverage INCREASED the Yield by 8.90%

0.00%0.00%

37.68%37.68%

16.33%16.33%

3.00%3.00%

43.00%43.00%

VacancyVacancy ExpensesExpenses

CapX / ReservesCapX / Reserves Debt ServiceDebt Service

Cash FlowCash Flow
0.00

11.00

22.00

CAP RateCAP Rate Cash-on-CashCash-on-Cash IRRIRR

8.51
9.53

19.04

Investment Performance (%)Investment Performance (%)

1 and 3 Mather1 and 3 Mather
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Fiscal Year Beginning January 2026
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DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.

Page 3Page 3

© Copyright 2011-2026 CRE Tech, Inc. All Rights Reserved.

http://theanalystpro.com
http://x638595.yourkwagent.com/


Annual GOI, Expense and NOI Percent ChangeAnnual GOI, Expense and NOI Percent Change

Expense Ratio % of GOIExpense Ratio % of GOI

0.00%

1.00%

2.00%

3.00%

4.00%

Year 1Year 1 Year 2Year 2 Year 3Year 3 Year 4Year 4 Year 5Year 5

GOI Change Expense Change NOI Change

Year 1Year 1 Year 2Year 2 Year 3Year 3 Year 4Year 4 Year 5Year 5

$0

$140,000

$280,000

$420,000

$560,000

$700,000

42.0%

43.4%

44.8%

46.2%

47.6%

49.0%

44.3% 44.3% 44.3% 44.3% 44.3%

GOI Expenses Expense Ratio
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Annual GOI, Expense and NOI Percent Change,Annual GOI, Expense and NOI Percent Change,

Expense Ratio % of GOIExpense Ratio % of GOI
Fiscal Year Beginning January 2026
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DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.
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YearYear Year 1Year 1 Year 2Year 2 Year 3Year 3 Year 4Year 4 Year 5Year 5

Before Tax Cash on Cash ReturnBefore Tax Cash on Cash Return 9.53% 9.53% 10.48% 10.48% 11.45% 11.45% 12.45% 12.45% 13.49% 13.49% 

Annual Cash-on-Cash Dividend ReturnAnnual Cash-on-Cash Dividend Return

0.00%

2.00%

4.00%

6.00%

8.00%

10.00%

12.00%

14.00%

1 2 3 4 5

Before Tax Cash on Cash Retum
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Cash-on-Cash AnalysisCash-on-Cash Analysis
Fiscal Year Beginning January 2026
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DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.
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Before Tax Optimal Holding PeriodBefore Tax Optimal Holding Period 5 Years 5 Years 

Before Tax Optimal Hold Annual YieldBefore Tax Optimal Hold Annual Yield 19.04% 

Year of SaleYear of Sale Year 1Year 1 Year 2Year 2 Year 3Year 3 Year 4Year 4 Year 5Year 5

Before Tax EQUITY Yield (IRR)Before Tax EQUITY Yield (IRR) 0.00% 0.00% 12.69% 12.69% 16.73% 16.73% 18.34% 18.34% 19.04% 19.04% 

Optimal Holding Period by Annual Equity Yield (IRR)Optimal Holding Period by Annual Equity Yield (IRR)

0.00%

11.00%

22.00%

Holding Period/Year of Sale

11 22 33 44 55

0.00%

12.69%

16.73%

18.34%
19.04%

Before Tax EQUITY Yield (IRR)
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Optimal Holding Period AnalysisOptimal Holding Period Analysis
Fiscal Year Beginning January 2026
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DISCLAIMER: Year 5 sales price based on estimated NOI in year 6. All information is based on estimated forecast and are intended for the purpose of example projections and analysis.
The information presented herein is provided as is, without warranty of any kind. Neither Greater Binghamton nor CRE Tech, Inc. assume any liability for errors or omissions. This
information is not intended to replace or serve as substitute for any legal, investment, real estate or other professional advice, consultation or service.
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Year of SaleYear of Sale Year 1Year 1 Year 2Year 2 Year 3Year 3 Year 4Year 4 Year 5Year 5

Property Yield (IRR) Before TaxProperty Yield (IRR) Before Tax 4.40% 4.40% 7.95% 7.95% 9.16% 9.16% 9.77% 9.77% 10.13% 10.13% 

Effective Cost of Borrowed FundsEffective Cost of Borrowed Funds 6.20% 6.20% 6.20% 6.20% 6.20% 6.20% 6.20% 6.20% 6.19% 6.19% 

Equity Yield (IRR) Before TaxEquity Yield (IRR) Before Tax 0.00% 0.00% 12.69% 12.69% 16.73% 16.73% 18.34% 18.34% 19.04% 19.04% 

Impact of Leverage on YieldImpact of Leverage on Yield ↓ 4.40%  4.40% ↑ 4.74%  4.74% ↑ 7.57%  7.57% ↑ 8.57%  8.57% ↑ 8.91%  8.91% 

Impact of Leverage Analysis (Before Tax)Impact of Leverage Analysis (Before Tax)

0.00%

4.00%

8.00%

12.00%

16.00%

20.00%

24.00%
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4
.4

0
%

7
.9

5
%

9
.1

6
%

9
.7

7
%

1
0
.1

3
%

6
.2

0
%

6
.2

0
%

6
.2

0
%

6
.2

0
%

6
.1

9
%

0
.0

0
%

1
2
.6

9
%

1
6
.7

3
%

1
8
.3

4
%

1
9
.0

4
%

Property Yield (IRR) Before Tax Effective Cost of Borrowed Funds

Equity Yield (IRR) Before Tax

1 and 3 Mather1 and 3 Mather
1 and 3 Mather
Binghamton, NY 13905

Impact of Leverage AnalysisImpact of Leverage Analysis
Fiscal Year Beginning January 2026
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 Property Information

SALE PRICE $3,699,000

NUMBER OF UNITS 51

PRICE/SF $68.50

LOT SIZE 0.33 Acres

BUILDING SIZE 54,000 SF

PRICE/UNIT $72,529

CAP RATE 8.51%

YEAR BUILT 1970

Proposed Financing On Sale

% DOWN -

DOWN PAYMENT $3,699,000

LOAN AMOUNT -

INTEREST RATE -%

LENGTH OF LOAN - Years

MONTHLY PAYMENT -

ANNUAL DEBT SERVICE -

DEBT COVERAGE RATIO -

PRO FORMA DCR -

Proposed Returns

1 - 3 MATHER STREET

NET OPERATING INCOME $314,791

LESS: LOAN PAYMENT -

BEFORE TAX CASH FLOW $314,791

CASH-ON-CASH RETURN $8.51

PRINCIPAL REDUCTION YR 1 -

TOTAL YEAR 1 RETURN $314,791.44

Cap Rates

1 - 3 MATHER STREET

8.51% -%

P R O  F O R M A



Binghamton University, part of the State University of New York system, has

established itself as one of the nation’s most selective and respected public

institutions. The university recently received a record 74,725 applications,

admitting only about 38 percent of students, a rate comparable to many Ivy

League schools (*1). This surge in demand reflects its rising prestige and

strong draw for both in-state and out-of-state students.

National rankings reinforce Binghamton’s standing. U.S. News & World

Report ranks it the #34 best public university and the #1 best value public

university in New York (*2). Forbes named Binghamton one of the Top 25

Public Colleges in America, the only New York institution on the list (*3).

Academic programs in engineering, nursing, and computer science continue

to climb in national recognition, while graduate programs across disciplines

consistently rank among the nation’s top 100.

Beyond rankings, Binghamton has become a “dream school” for many

students, recognized for combining academic rigor, career outcomes, and

affordability (*4). Its ability to deliver elite-level education at a public price

point makes it a magnet for ambitious students nationwide.

For investors, Binghamton’s growth translates directly into sustained housing

demand. The university’s selective admissions, expanding programs, and

national recognition ensure a steady pipeline of students seeking high-

quality, off-campus living options — reinforcing the strength of the local

student housing market.

Sources:
*1. https://www.binghamton.edu/news/story/5697/binghamton-university-receives-record-breaking-74725-
applications-eclipsing-last-years-record/
*2. https://www.binghamton.edu/news/story/5800/binghamton-university-top-college-list-us-news
*3. https://www.binghamton.edu/news/story/5738/binghamton-university-forbes-top-25-public-colleges
*4. https://www.binghamton.edu/news/story/5770/binghamton-university-dream-school-book
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Binghamton University is preparing to welcome approximately 18,600

students for the fall 2025 semester, following a record-breaking

application cycle that saw 74,725 prospective students apply for

admission. This marks a significant increase in interest for the premier

public university.

Record Applications: The University received a total of 74,725

applications, including 61,200 for first-year admission, 4,575 for

transfer, and over 8,950 for graduate programs.

Incoming Class: The campus will welcome over 3,160 first-year

students, 850 transfer students, and 1,300 new graduate students.

Academic Excellence: The incoming class of transfer students boasts

an impressive average GPA of 3.4.

Diverse Student Body: The geographic distribution of the incoming

class reflects the diversity of New York State, with 37% of new

students from Upstate New York, 24% from New York City, and 21%

from Long Island.

Global Reach: The University anticipates the arrival of approximately

550 new international students from over 50 countries, with

significant representation from India, China, Turkey, Bangladesh,

Pakistan, and South Korea.

Source: "Binghamton University receives record-breaking 74,725 applications," Binghamton
University News, August 5, 2025.
https://www.binghamton.edu/news/story/5697/binghamton-university-receives-record-
breaking-74725-applications-eclipsing-last-years-record

Key Enrollment Highlights:
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Founded in 1987

A globally recognized brand

Local independent ownership combined with a global support network

225+ O�ces across the globe (and expanding)

Accelerated growth through the collective strength of our network

Proactive promotion of properties and fee sharing with the entire commercial 

real estate industry

Robust global platform
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Advancing commercial real estate through cooperation, collaboration and 

organized competition

A franchise business model that supports entrepreneurial growth and 

autonomy

Over 2,000 Advisors and sta�

7+7 Core Services & Specialty Practice Areas

More o�ces in the US than any other CRE company

Commitment to working togther to creat amazing value with our clients, 

colleagues and our communities

Comprehensive training & support
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SVN was founded on the belief that proactively cooperating and collaborating with the global commercial real estate 

community is the right thing to do for our clients and the best way to ensure maximum value for a property. When a 

client chooses SVN, they mobilize the entire SVN organization of experts and all our trusted relationships to act on 

their behalf. We share data, knowledge, and opportunities with the entire brokerage community. This model ensures 

gives our o�ces and Advisors an opportunity for exponential growth and unmatched earning potential. This belief in a 

Shared Value Network® is what forms the foundation of the SVN Di�erence. 
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SVN®

Core Services &
Specialty Practices

Our SVN  Specialty Practices are supported by our 

various Product Councils that give SVN Advisors 

the opportunity to network, share expertise and 

create opportunities with colleagues who work 

within similar property sectors around the 

world to sell your asset.

S A L E S

P R O P E R T Y  M A N A G E M E N T

C O R P O R AT E  S E R V I C E S

A C C E L E R AT E D  S A L E S

C A P I TA L  M A R K E T S

T E N A N T  R E P R E S E N TAT I O N

L E A S I N G

C O R E  S E R V I C E S

S P E C I A L  P U R P O S E

I N D U S T R I A L

L A N D

M U LT I FA M I LY

O F F I C E

R E TA I L

H O S P I TA L I T Y

S P E C I A LT Y  P R A C T I C E S
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Marketing Platform 

SVN NATIONAL 

BLAST EMAIL

PROPERTY 

SIGNAGE

PROPERTY 

POSTCARDS

BUILDOUT

MARKETING & 

SOCIAL MEDIA 

TEMPLATES

SOCIAL MEDIA 

PROMOTION

PRODUCT 

COUNCILS

CRE FEATURED 

PROPERTY 

BLAST

REGIONAL 

EMAIL BLAST
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D I S C L A I M E R

Disclaimer
The material contained in this Offering Memorandum is furnished solely for the purpose of considering
the purchase of the property within and is not to be used for any other purpose. This information should
not, under any circumstances, be photocopied or disclosed to any third party without the written
consent of the SVN® Advisor or Property Owner, or used for any purpose whatsoever other than to
evaluate the possible purchase of the Property.

 

The only party authorized to represent the Owner in connection with the sale of the Property is the SVN
Advisor listed in this proposal, and no other person is authorized by the Owner to provide any
information or to make any representations other than contained in this Offering Memorandum. If the
person receiving these materials does not choose to pursue a purchase of the Property, this Offering
Memorandum must be returned to the SVN Advisor.

 

Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to
the accuracy or completeness of the information contained herein, and nothing contained herein is or
shall be relied upon as a promise or representation as to the future representation of the Property. This
Offering Memorandum may include certain statements and estimates with respect to the Property.
These Assumptions may or may not be proven to be correct, and there can be no assurance that such
estimates will be achieved. Further, the SVN Advisor and the Owner disclaim any and all liability for
representations or warranties, expressed or implied, contained in or omitted from this Offering
Memorandum, or any other written or oral communication transmitted or made available to the
recipient. The recipient shall be entitled to rely solely on those representations and warranties that may
be made to it in any final, fully executed and delivered Real Estate Purchase Agreement between it and
Owner. 

 

The information contained herein is subject to change without notice and the recipient of these
materials shall not look to Owner or the SVN Advisor nor any of their officers, employees,
representatives, independent contractors or affiliates, for the accuracy or completeness thereof.
Recipients of this Offering Brochure are advised and encouraged to conduct their own comprehensive
review and analysis of the Property.

 

This Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property. The
Owner expressly reserves the right, at its sole discretion, to reject any or all expressions of interest to
purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations
with any entity, for any reason, at any time with or without notice. The Owner shall have no legal
commitment or obligation to any entity reviewing the Offering Memorandum or making an offer to
purchase the Property unless and until the Owner executes and delivers a signed Real Estate Purchase
Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a
prospective purchaser will be deemed to have acknowledged the foregoing and agreed to release the
Owner and the SVN Advisor from any liability with respect thereto.

 

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any
prospective purchaser should not rely on any such correspondence or statements as binding Owner.
Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective
purchaser proceeds at its own risk.
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