


UPSCALE
ATmosphere

FEATURES
Class A Building

1,306,000 RSF

Suites of all sizes

Conference Center

Located on the Downtown
Tunnel System

AMENITIES

State of the art Fitness Center 

Underground & Attached Parking

24/7 Security

Shoe Shine Service 

Onsite Ownership & Management

Food Court



ON-SITE EATERIES 
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Shoe shine service

WALKABILITY
within 5 min

STARBUCKS 

Weekend Coffee

White Rhino Coffee 

Flying Horse Café

Kitchens & Kocktails

THE MITCHELL

The Crafty Irishman

Adolphus AutograpH Collection

Statler Dallas

Magnolia Hotel

Sheraton Dallas

Renaissance Saint Elm

Hotel Indigo

3 levels underground
- 303 spaces

ELM ST PARKING

off-site garage
- connected via skybridge with 
  1,402 additional spaces

1 Min walk to DART Transfer center
- with bus stop

RESTAURANTS

HOTELS

COFFEE | Happy hour

TRANSIT

Toussaint

Belse

Partenope Ristorante

Tower Club Dallas



Conference Rooms

1700 Pacific offers beautifully renovated conference rooms for all your events and 
corporate gatherings. Fully equipped with drop down screens and multimedia 

options, each room set-up can be customized to fit your needs.

Cowboys
Conference

Room

This larger conference room can easily 
be configured to accommodate up to 100 

people in a variety of set-ups.

Mavericks
Conference
Room

This room is perfect for smaller gatherings 
and meetings between teams for 
presentations.



TYPICAL FLOOR PLATE
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Available Suites

LOW-RISE
Floor suite SF available

LOW-MID RISE

Floor suite SF available

MID-HIGH RISE
Floor suite SF available

HIGH RISE
Floor suite SF available

High Rise

Mid-High Rise

low-mid Rise

low Rise

38TH 3840 3,549
38TH 3860 1,789
38TH 3890 2,880
39TH 3900 26,635
40TH 4000 27,409
41ST 4100 27,423
42ND 4200 27,485
43RD 4301 1,865
44TH 4410 3,984
44TH 4425 1,474
44TH 4440 2,660
45TH 4525 3,752
45TH 4570 461
46TH 4680 4,025
47TH 4700 8,870
47TH 4705 3,141
48TH 4800 7,417

27TH 2770 10,468
28TH 2800 22,964
29TH 2900 27,481
30TH 3000 26,108
31ST 3150 2,886
32ND 3200 28,143
33RD 3300 28,143
34TH 3400 28,143
35TH 3500 28,143
37TH 3760 1,624

14TH 1400 26,720
15TH 1500 27,293
17TH 1700 27,445
18TH 1810 1,220
18TH 1870 1,868
18TH 1880 2,609
19TH 1900 27,422
20TH 2000 11,846
20TH 2020 2,846
20TH 2050 4,932
21ST 2170 8,712
22ND 2230 2,043
22ND 2290 3,278
23RD 2380 3,140
24TH 2400 3,652
24TH 2415 1,577
25TH 2500 27,420

1ST 125 8,300
2ND 230 1,273
2ND 250 3,100
2ND 260 1,733
2ND 270 3,245
3RD 300 37,079
4TH 400 43,412
5TH 500 43,467
6TH 600 37,778
7TH 700 34,796
8TH 800 34,728
9TH 900 29,461
10TH 1000 3,004
10TH 1010 2,714
10TH 1030 2,066
10TH 1050 4,131
11TH 1130 3,238
12TH 1220 1,194
12TH 1240 5,806
12TH 1260 8,515
12TH 1270 3,131
13TH 1300 24,709



THE INFORMATION CONTAINED HEREIN HAS BEEN GIVEN TO US BY THE OWNER OF THE PROPERTY OR OTHER SOURCES WE DEEM RELIABLE. WE HAVE NO 
REASON TO DOUBT ITS ACCURACY, BUT WE DO NOT GUARANTEE IT. ALL INFORMATION SHOULD BE VERIFIED PRIOR TO PURCHASE OR LEASE.

JAMES DAVIS

EXECUTIVE VICE PRESIDENT
jdavis@nairl.com

214 435 3382

EVERETT JAMES

Vice President
ejames@nairl.com

214 907 9166

Olivia Castleman

MArket director
OCastleman@nairl.com

214 256 7169

SAMANTHA SANCHEZ

TRANSACTION COORDINATOR
SSANCHEZ@nairl.com

214 256 7179
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No.  Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No.  Email Phone

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage ac�vi�es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informa�on  about the property or transac�on received by the broker;  
Answer the client’s ques�ons and present any offer to or counter-offer from the client; and
Treat all par�es to a real estate transac�on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wri�en lis�ng to sell or property management agreement. An owner's agent must perform the broker’s minimum du�es 
above and must inform the owner of any material informa�on about the property or transac�on known by the agent, including 
informa�on disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully 
nego able.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri�en representa�on agreement. A buyer's agent must perform the broker’s minimum du�es above and must inform the buyer of any 
material informa�on about the property or transac�on known by the agent, including informa�on disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully nego able.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par�es the broker must rst obtain the wri�en 
agreement of each party to the transac�on. The wri�en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga�ons as an intermediary. A broker who acts as an intermediary:  

Must treat all par�es to the transac�on impar�ally  and fairly;  
May, with the par�es' wri�en consent, appoint a different license holder associated with the broker to each party (owner and 
buyer) to communicate with, provide opinions and advice to, and carry out the instruc�ons of each party to the transac�on.
Must not, unless specically authorized in wri�ng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wri�en asking price;  
ᴑ that the buyer/tenant will pay a price greater than the price submi�ed in a wri�en offer;  and 
ᴑ any conden�al informa�on or any other informa�on that a party specically instructs the broker in wri�ng not to 

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac�on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s du�es and responsibili�es to you, and your obliga�ons under the representa�on agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This no�ce is being provided for informa�on purposes. It does not create an obliga�on for 
you to use the broker’s services. Please acknowledge receipt of this no�ce below and retain a copy for your records.

Regulated by the Texas Real Estate  Commission                  Informa on available at www.trec.texas.gov
     IABS 1-1 

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No.  Email Phone

Robert Lynn Company dba NAI Robert Lynn   405391 mmiller@nairl.com 214-256-7100

Mark Miller, SIOR 393389 mmiller@nairl.com 214-256-7100

Mark Miller, SIOR 393389 mmiller@nairl.com 214-256-7100

James Davis 588347 jdavis@nairl.com 214-256-7100


