
601–603 Lake Way Place • Tullahoma, TN 37388

Office • Industrial • Self-Storage • Yard

For Sale
Multi-Building Net Lease
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National Tenant Anchor | Caliber Collision
SVN | Second Story is pleased to present the opportunity to acquire 601–603 Lake Way Place, a multi-building net lease investment totaling 
±17,800 SF on 2.57 acres in Tullahoma, Tennessee. The property features a long-term Caliber Collision tenancy occupying the industrial 
buildings and a portion of the office building, complemented by a second office tenant and a vacant storage building offering additional 
value-add potential. With in-place income, multiple building configurations, and additional land providing future storage or expansion 
opportunities, the property offers a compelling combination of stable cash flow and upside.

The property is strategically located within Coffee County and the established I-24 Corridor. Approximately 75 miles southeast of Nashville, 
75 miles northwest of Chattanooga, and 60 miles northeast of Huntsville, Tullahoma provides access to Middle Tennessee’s broader 
industrial and commercial markets while maintaining a lower-cost alternative to larger metropolitan locations. The property’s multi-building 
configuration, ample acreage, and proximity to the I-24 corridor make it well suited for industrial, automotive, storage, and service-oriented 
users.

601–603 Lake Way Place
Tullahoma, TN 37388

The Offering
Sale Price $1,770,000

In-Place NOI $127,200

In-Place Cap Rate 7.19%

Adjusted Cap Rate 6.75% (After Landlord Expenses)

Property Summary

Market Area Tullahoma / 1-24 Corridor | Coffee County

Total RBA ±17,800 SF

Total Land Area ±2.57 AC

Occupancy 88%

Property Mix ±10,800 SF Two Industrial Buildings
  ±4,800 SF Office Building
  ±2,200 SF Storage Building
     ±0.6 AC Outdoor Storage

Offering Summary
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Caliber Collision Anchor
• 71% occupied by established national tenant 

with ~7 years remaining

In-Place Income
• $127,200 of current annual income from 

Caliber Collision and Nana & Papaw’s Salt 
Room

Multi-Building Configuration
• ±17,800 SF across industrial, office, and 

storage facilities

Value-Add Upside
• Vacant storage building provides immediate 

opportunity to generate additional income

Large 2.57-AC Lot
• Three parcels offering additional outdoor 

storage, expansion, or future-use potential

Annual Rent Growth
• Caliber lease features 2% annual rent 

escalations through renewal options

Strategic I-24 Location
• Conveniently positioned in Tullahoma with 

access to the I-24 corridor

Diversified Income
• Caliber Collision and local office tenancy 

provide multiple revenue streams

Investment Highlights
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Parcel ID: 125 00106  |  1.0 AC
  Bldg 1:  3,600 SF Industrial
  Bldg 2:  7,200 SF Industrial
  Bldg 3:  2,200 SF Self-Storage

Parcel ID: 125 00104  |  0.47 AC
  Bldg 4:  4,800 SF Office

Parcel ID: 125 00106  |  1.1 AC
  Yard 5:  0.6 AC Outdoor Storage

Property Overview
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Premises Tenant SF 
Leased

Lease 
Type

Monthly 
Rent

Annual 
Rent

Lease 
Expiration Notes

Industrial Buildings Caliber Bodyworks of TN 10,800 NNN $8,600 $103,200 7/31/2033
10-year lease term; 
2% annual escalations; 
(2) 5-year options

Office Building Caliber Bodyworks of TN 1,776 NNN (included above) 7/31/2033 Same lease

Office Building Nana & Papaw’s Salt Room & More 3,024 Gross $2,000 $24,000 2028 -

Storage Building Vacant 2,200 - - - - -

Yard Storage Vacant 0.6 AC - - - - -

Total In-Place Income 17,800 SF $10,600 $127,200

Rent Roll

Operating Statement

Financial Overview

Income Annual

Caliber Collision Base Rent $103,200

Nana & Papaw’s Base Rent $24,000

Effective Gross Income $127,200

Owner Expenses

Property Taxes $3,290

Insurance $1,742

CapEx Reserve (Roof & HVAC) $2,700

Total Operating Expenses $7,732

Net Operating Income $119,468

• Landlord responsibilities: Roof/Structure and HVAC only 
• Caliber reimburses taxes & insurance pro-rata (main bldg + 

35% office share)
• Salt Room is gross lease; Landlord bears Salt Room's 

tax/insurance share
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5-Year Pro Forma & Upside Analysis

Financial Overview
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RENT SCHEDULE

Lease Year Annual Escalation Monthly Annual

Year 4 7/1/2026 $8,600 $103,200

Year 5 7/1/2027 $8,772 $105,264

Year 6 7/1/2028 $8,947 $107,369

Year 7 7/1/2029 $9,126 $109,517

Year 8 7/1/2030 $9,309 $111,707

Year 9 7/1/2031 $9,495 $113,941

Year 10 7/1/2032 $9,685 $116,220

Lease Summary

TENANT Caliber Bodyworks of TN, LLC

LEASE TYPE NN+

ORIGINAL TERM 10 Years

RENT COMMENCEMENT July 15, 2023

LEASE EXPIRATION July 31, 2033

TERM REMAINING 7 Years

RENEWAL OPTIONS Two, 5-Year Options

RENTAL INCREASES 2% Annual Escalations

LANDLORD RESPONSIBILITIES Roof/Structure and HVAC

TENANT RESPONSIBILITIES Taxes & Insurance (pro-rata)
All other maintenance
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Auto Body Repair  • Glass Replacement  •  Fleet Care  • ADAS Calibration Services

Caliber Collision is the largest collision repair company 
in the United States, providing auto body repair, glass 
replacement, fleet care, and ADAS calibration services. 
Founded in 1997 and headquartered in Lewisville, 
Texas, Caliber operates more than 1,800 locations 
across 40+ states. The company’s national scale, 
strategic partnerships with major insurance carriers and 
vehicle dealerships, and private equity backing from 
Hellman & Friedman reinforce its position as a leading 
institutional tenant in the automotive service sector.

50+
Dealership Partnerships

Nationwide Network 

#1
 Collision Repair Company

Largest in the U.S.

34
Insurance Carrier Partnerships

Including GEICO, Allstate, State Farm & AAA

Tenant Overview

1,800+
 Locations Nationwide

Across 40+ States
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Regional Connectivity

Strategic Location | Near Nashville, Chattanooga, Huntsville, and the Georgia and Alabama state lines

2026 DEMOGRAPHICS

POPULATION 1 MILE 3 MILES 5 MILES

Total Population 2,083 19,324 25,177

2030 Projection 2,173 20,003 26,048

Median Age 43.1 40.8 41.3

HOUSEHOLDS & INCOME 1 MILE 3 MILES 5 MILES

Total Households 860 7,938 10,246

Persons Per HH 2.3 2.4 2.4

Average HH Income $94,624 $80,052 $80,838

Median Home Value $284,550 $260,627 $263,813
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Tullahoma, TN  | Strategic Middle Tennessee Hub

Aviation • Aerospace • Welding • CAD/CAM • Robotics

Market Overview

Aerospace • Engineering • Research • Technology

Tullahoma
Regional Airport

Tullahoma 
High School

Northgate Mall

N

No State Personal Income Tax
Favorable business climate
Competitive property taxes$0

Cost of Living Index
11% below the national average89 

22.7%
Nearly 2x the national share

Workforce in Manufacturing

Skilled Workers
Arnold Engineering Development Complex

2,900+



Hunter Myers
Senior Brokerage Director
678.787.5019
hunter.myers@svn.com

EXCLUSIVELY LISTED BY:

John Markley
Brokerage Advisor
423.243.6348
john.markley@svn.com



DISCLAIMER

The material contained in this Offering Brochure is furnished solely for the purpose of considering the purchase of the property within and is not to be used for 
any other purpose. This information should not, under any circumstances, be photocopied or disclosed to any third party without the written consent of the 
SVN® Advisor or Property Owner or used for any purpose whatsoever other than to evaluate the possible purchase of the Property.

The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this Offering Brochure, and no other 
person is authorized by the Owner to provide any information or to make any representations other than contained in this Offering Brochure. 

Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the information 
contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future representation of the Property. This 
Offering Brochure may include certain statements and estimates with respect to the Property. These Assumptions may or may not be proven to be correct, 
and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner disclaim any and all liability for representations or 
warranties, expressed or implied, contained in or omitted from this Offering Brochure, or any other written or oral communication transmitted or made 
available to the recipient. The recipient shall be entitled to rely solely on those representations and warranties that may be made to it in any final, fully 
executed and delivered Real Estate Purchase Agreement between it and Owner.

The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN Advisor nor any of 
their officers, employees, representatives, independent contractors or affiliates, for the accuracy or completeness thereof. Recipients of this Offering Brochure 
are advised and encouraged to conduct their own comprehensive review and analysis of the Property.

This Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its sole discretion, to 
reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations with any 
entity, for any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation to any entity reviewing the Offering 
Brochure or making an offer to purchase the Property unless and until the Owner executes and delivers a signed Real Estate Purchase Agreement on terms 
acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser will be deemed to have acknowledged the foregoing and 
agreed to release the Owner and the SVN Advisor from any liability with respect thereto.

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such 
correspondence or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective 
purchaser proceeds at its own risk.
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