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Offering Summary
Lease Rate: $28.00 SF/yr (NNN)

Available SF: +/- 2,371 SF

Year Built: 2017

Property Highlights

2nd Generation Class A Retail Space

Move-In Ready

Ample Parking

Walking Distance to Pavilion & Lake
Frontage

Tenant Allowance Negotiable
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P o p u l a t i o n 1  M i l e 3  M i l e s 5  M i l e s

Total Population 768 23,178 100,541

Average Age 29.0 24.0 24.6

Average Age (Male) 29.1 24.0 24.5

Average Age (Female) 28.5 24.3 25.1

H o u s e h o l d s  &  I n c o m e 1  M i l e 3  M i l e s 5  M i l e s

Total Households 321 9,031 35,440

# of Persons per HH 2.4 2.6 2.8

Average HH Income $48,834 $33,835 $40,366

Average House Value $119,534 $150,890 $172,022

* Demographic data derived from 2020 ACS - US Census
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Stafford Barrett Brokerage Services

Stafford Barrett brokers are connectors. We commit ourselves to not only understanding the
markets in which we work, but knowing the people who make them work. Our commitment to
community leadership and involvement sets us apart. Our knowledge of local real estate market
trends and recent transaction data makes Stafford Barrett the clear choice for your Commercial
Real Estate Brokerage needs.

Our team is focused on providing the absolute highest level of service to owners and users of Land,
Retail, Office, and Industrial properties. Whether we are reducing the cost of occupancy for a tenant
or maximizing return for a landlord, our focus is always on client relationships to ensure they last
beyond one transaction.

Stafford Barrett’s clients benefit from our constant education program. Our brokers are involved in
continuing education programs that far exceed the average Commercial Broker or the industry
mandated coursework. All of our brokers are candidates or designees of the prestigious Certified
Commercial Investment Member (CCIM) program and are involved in the International Council of
Shopping Centers (ICSC) and National Association of Industrial and Office Parks (NAIOP). We
believe that our commitment to constantly improving ourselves has a direct effect on our Client’s
bottom line and overall satisfaction.

Stafford Barrett’s

communication skills were

what I appreciated most

about them. They always got

back to me in a timely matter

and communicated

everything I asked and more!
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Types of Real Estate License Holders:
• A BROKER is responsible for all brokerage activities, including acts performed by
sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of
the broker.

A Broker’s Minimum Duties Required by Law (A client is the person or party that the
broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by
the broker;
• Answer the client’s questions and present any o!er to or counter-o!er from the client; 
and
• Treat all parties to a real estate transaction honestly and fairly.

A License Holder can Represent a Party in a Real Estate Transaction:

As Agent for Owner (Seller/Landlord): The broker becomes the property owner’s agent
through an agreement with the owner, usually in a written listing to sell or property
management agreement. An owner’s agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or sub agent
by the buyer or buyer’s agent. 

As Agent for Buyer/Tenant: The broker becomes the buyer/tenant’s agent by agreeing to
represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material
information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent. 

As Agent for Both - Intermediary: To act as an intermediary between the parties, the
broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print,
set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary: 
• Must treat all parties to the transaction impartially and fairly; 
• May, with the parties’ written consent, appoint a different license holder associated with
the broker to each party (owner and buyer) to communicate with, provide opinions and
advice to, and carry out the instructions of each party to the transaction. 
• Must not, unless specifically authorized in writing to do so by the party, disclose:

• that the owner will accept a price less than the written asking price;
• that the buyer/tenant will pay a price greater than the price submitted in a written offer;
and
• any confidential information or any other information that a party specifically instructs the
broker in writing not to disclose, unless required by law to do so.

As Sub Agent: A license holder acts as a sub agent when aiding a buyer in a transaction
without an agreement to represent the buyer. A sub agent can assist the buyer but does
not represent the buyer and must place the interests of the owner first.

To Avoid Disputes, All Agreements Between You and a Broker Should Be in Writing and
Clearly Establish:
• The broker’s duties and responsibilties to you, and your obligations under the
representation agreement.
• Who will pay the broker for services provided to you, when payment will be made and
how the payment will be calculated.

License Holder Contact Information:
This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and
retain a copy for your records.

Stafford Barrett Commercial Brokerage 9004572 info@staffordbarrett.com (979)260-5000

Licensed Broker/Broker Firm Name or
Primary Assumed Business Name

License No. E-Mail Address Phone Number

Greg Jasper 516079 gjasper@staffordbarrett.com 979-260-500

Designated Broker of Firm License No. E-Mail Address Phone Number

Licensed Supervisor of Sales
Agent/Associate

License No. E-Mail Address Phone Number

Sales Agent/Associate’s Name License No. E-Mail Address Phone Number

Texas Law requires all real estate license holders
to give this information about brokerage services
to prospective buyers, tenants, sellers and
landlords.

Regulated by the Texas Real Estate Commission
Information Available at www.trec.texas.gov IABS 1-0
Date
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Contact

Whether you’re looking to buy or sell a property, or you need someone
you can trust to manage your commercial property or portfolio, we would

love the opportunity to serve you.

4501 Mills Park Cir, Suite 200
College Station, TX 77845

979.260.5000
info@StaffordBarrett.com

S T A F F O R D B A R R E T T . C O M


