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FOR SALE
Hal H. Tanner III Dale C. Eisenman, CCIM
919.922.5757 843.342.7650
hal@midcoastproper�es.com dale@midcoastproper�es.com
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$15,000,000
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C O N F I D E N T I A L I T Y  &  D I S C L A I M E R

Midcoast Proper�es, Inc. is the agent of the Seller and its associated state licensees as subagents (together referred to as 'Broker') represent the seller. Except as indicated herein,
no other par�es are or will become agent of or for the Seller in the contemplated transac�on. Broker will not employ any subagents unless such agents are employed by Broker’s
real estate firm. Offers to buy or sell this property can only be made through the lis�ng agent iden�fied herein.

All materials and informa�on received or derived from Midcoast Proper�es, Inc., LLC its directors, officers, agents, advisors, affiliates and/or any third party sources are provided
without representa�on or warranty as to completeness, veracity, or accuracy, condi�on of the property, compliance or lack of compliance with applicable governmental
requirements, developability or suitability, financial performance of the property, projected financial performance of the property for any party’s intended use or any and all other
ma�ers.

 

Neither Midcoast Proper�es, Inc., LLC its directors, officers, agents, advisors, or affiliates makes any representa�on or warranty, express or implied, as to accuracy or
completeness of the any materials or informa�on provided, derived, or received. Materials and informa�on from any source, whether wri�en or verbal, that may be furnished for
review are not a subs�tute for a party’s ac�ve conduct of its own due diligence to determine these and other ma�ers of significance to such party. Midcoast Proper�es, Inc., LLC
will not inves�gate or verify any such ma�ers or conduct due diligence for a party unless otherwise agreed in wri�ng.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contempla�ng or under contract or in escrow for a transac�on is urged to verify all informa�on and to conduct their own inspec�ons and inves�ga�ons including
through appropriate third party independent professionals selected by such party.  All financial data should be verified by the party including by obtaining and reading applicable
documents and reports and consul�ng appropriate independent professionals. Midcoast Proper�es, Inc., LLC makes no warran�es and/or representa�ons regarding the veracity,
completeness, or relevance of any financial data or assump�ons. Midcoast Proper�es, Inc., LLC does not serve as a financial advisor to any party regarding any proposed
transac�on. All data and assump�ons regarding financial performance, including that used for financial modeling purposes, may differ from actual data or performance. Any
es�mates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be established at or increased to that level. Par�es must
evaluate any applicable contractual and governmental limita�ons as well as market condi�ons,vacancy factors and other issues in order to determine rents from or for the
property.

 

Legal ques�ons should be discussed by the party with an a�orney. Tax ques�ons should be discussed by the party with a cer�fied public accountant or tax a�orney. Title
ques�ons should be discussed by the party with a �tle officer or a�orney. Ques�ons regarding the condi�on of the property and whether the property complies with applicable
governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other consultants and governmental agencies. All proper�es and
services are marketed by Midcoast Proper�es, Inc., LLC in compliance with all applicable fair housing and equal opportunity laws.

I N S T R U C T I O N S

ALL PROPERTY TOURS MUST BE ARRANGED AT LEAST 48 HOURS IN ADVANCE AND ONLY WITH THE PRIOR APPROVAL OF THE BROKER. WE ASK THAT YOU DO
NOT DISTURB THE ON-SITE PERSONNEL. ALL INQUIRIES SHOULD BE DIRECTED TO THE LEAD BROKER DOCUMENTED.

Please sign and return the appropriate pages of the agency disclosure document found at the end of the OM.

Offers should be submi�ed in the form of a Le�er of Intent (LOI) and should include, at a minimum, Offering Price, Earnest Money Deposit, Due Diligence Time Period, Closing
Period, and any substan�al condi�ons or terms.

 

The owner will only consider offers that are submi�ed through its exclusive lis�ng agent, Midcoast Proper�es. The seller reserves the right to nego�ate with any party at any
�me. The seller also reserves the unrestricted right to reject any or all offers.
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P R O P E R T Y  I N F O R M AT I O N

Street Address 5092 Hog Mountain Road

City State Zip Flowery Branch, GA 30542

County Hall

APN 08116 000003

Lot Size 6.98 Acres +/-

Zoning - Buyer to Verify PCD - Planned Community
Development

Traffic Count (esri 2019) 66,200

Traffic Count Street Lanier Pkwy (0.92 miles) and
Wade Orr Rd (0.23 miles NE)

Popula�on Density (5
Miles)* 62,089

Avg. HH Income (5 Miles)* $95,406

Grounds        Asphalt Drive Aisles

Facility Expansion No
*DEMOGRAPHICS DATA DERIVED FROM 2020 AMERICAN COMMUNITY SURVEY
(ACS)

FA C I L I T Y  I N F O R M AT I O N

Number of Buildings 4

Building RSF 74,320 +/- RSF

RSF Nota�on Per So�ware Reports

Exterior Finish Brick Veneer and Metal

Interior Finish Metal

Year Built 2023-2024

Total # of Units 677

# of Climate Units 677

Economic Occupancy - At
Stabiliza�on 85%

I N V E S T M E N T  O V E R V I E W
Now open! This brand-new, all-climate controlled facility began leasing in
June 2024 and is located at 5092 Hog Mountain Rd in Flowery Branch,
GA. It contains 677 units with 74,320 +/- RSF on nearly seven acres.
This highly visible, state-of-the-art facility offers perimeter fencing with
electronic gate code access, an integrated security/camera system
accessible to owners on a variety of devices, exterior LED ligh�ng, an
office with retail supplies, wide drive-aisles, and a combina�on of interior
and drive-up climate units.

Flowery Branch is famously known as the home of the Atlanta Falcon's
training camp since 2005. It is also home to a 116,000 SF bakery and
distribu�on center owned by King's Hawaiian and Wrigley's chewing
gum manufacturing plant, a subsidiary of Mars, Incorporated. Safe
Harbor Aqualand is located on Lake Lanier, and is the largest inland
marina in the US. 

With close proximity to Gainesville, GA and commutable Atlanta,
Flowery Branch offers a friendly community and affordable cost of living,
making it a perfect des�na�on for permanant residences. The popula�on
of Flowery Branch increased by a whopping 16.4% between April 2020
and July 2022 (census.gov) and numerous housing developments have
been and con�nue to be built to meet the demand. Flowery Branch is
also a popular tourist des�na�on with recrea�onal ac�vi�es such as
swimming, boa�ng, camping, touring wineries, and visi�ng the parks and
marinas. 

With the growing popula�on, flourishing economic development,
affordable living, and the perfect mix of suburban and lakeside living,
Flowery Branch is a great place to invest.

P R O P E R T Y  S U M M A R Y  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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I N V E S T M E N T  H I G H L I G H T S
Now Leasing!

All Climate-Controlled Units; Interior and Drive-Up

High Growth Area

High Visibility From Hog Mountain Road and Lanier
Parkway

O V E R V I E W
Price

Price/RSF
$15,000,000

$202

VA L U E  A D D  P O T E N T I A L
 Poten�al to Add Outdoor Parking

May - Dec
O P E R A T I N G   D A T A / C A P   R A T E
Effec�ve Gross Income

Opera�ng Expenses

NOI

Cap Rate

Es�mated
2024

$143,866

$69,477

$74,389

0.50%

At
2025

$1,007,874

$307,684

$700,190

4.67%

Stabiliza�on
$1,244,042

$363,221

$880,821

5.87%

I N V E S T M E N T  S U M M A R Y  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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L O C AT I O N  I N F O R M AT I O N

Facility Name WeStore Mini Storage

Street Address 5092 Hog Mountain Road

City, State, Zip Flowery Branch, GA 30542

County Hall

Traffic Count (esri 2019) 66,200

Traffic Count Street Lanier Pkwy (0.92 miles) and Wade Orr Rd
(0.23 miles NE)

Popula�on Density (5 Miles)* 62,089

Avg. HH Income (5 Miles)* $95,406.00
*DEMOGRAPHICS DATA DERIVED FROM 2020 AMERICAN COMMUNITY SURVEY (ACS)

P R O P E R T Y  I N F O R M AT I O N

Zoning - Buyer to Verify PCD - Planned Community Development

Lot Size 6.98 Acres +/-

APN # 08116 000003

Grounds Asphalt Drive Aisles

Year Built 2023 - 2024

Building RSF 74,320 +/- RSF

RSF Nota�on Per So�ware Reports

Facility Expansion No

Total # Units 677

# of Climate Units 677

Economic Occupancy - At Stabiliza�on 85%

- EGI $1,007,874.00

- NOI $700,190.30

- Cap Rate 4.67%

F I N A N C I A L   E S T I M A T E S
EGI -  May - Dec 2024

NOI -  May - Dec 2024

Cap Rate -  May - Dec 2024

EGI  -  Es�mated 2025

NOI  -  Es�mated 2025

Cap Rate  -  Es�mated 2025

EGI -  At Stabiliza�on

NOI -  At Stabiliza�on

Cap Rate -  At Stabiliza�on

$143,866

$74,389

0.50%

$1,007,874

$700,190

4.67%

$1,244,042

$880,821

5.87%

FA C I L I T Y  I N F O R M AT I O N

Building Status CO

Number of Buildings 4

Exterior Finish Brick Veneer and Metal

Interior Finish Metal

Founda�on Concrete

Roof Type Standing Seam

Year Roof Installed 2023

Site Features

Perimeter Fencing with Electronic Gate
Code Access; Integrated Security/Camera

System; Exterior LED Ligh�ng; On-Site
Office with Retail Supplies; Wide Drive

Aisles; Interior and Drive-Up Climate Units

Management So�ware StorEdge

Site Management Self Managed

P R O P E R T Y  D E T A I L S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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P R O P E R T Y  D E S C R I P T I O N
Now open! This brand-new, all-climate controlled facility began leasing in June 2024 and is
located at 5092 Hog Mountain Rd in Flowery Branch, GA. It contains 677 units with 74,320
+/- RSF on nearly seven acres. This highly visible, state-of-the-art facility offers perimeter
fencing with electronic gate code access, an integrated security/camera system accessible
to owners on a variety of devices, exterior LED ligh�ng, an office with retail supplies, wide
drive-aisles, and a combina�on of interior and drive-up climate units. 

Flowery Branch is famously known as the home of the Atlanta Falcon's training camp since
2005. It is also home to a 116,000 SF bakery and distribu�on center owned by King's
Hawaiian and Wrigley's chewing gum manufacturing plant, a subsidiary of Mars,
Incorporated. Safe Harbor Aqualand is located on Lake Lanier, and is the largest inland
marina in the US. 

With close proximity to Gainesville, GA and commutable Atlanta, Flowery Branch offers a
friendly community and affordable cost of living, making it a perfect des�na�on for
permanant residences. The popula�on of Flowery Branch increased by a whopping 16.4%
between April 2020 and July 2022 (census.gov) and numerous housing developments have
been and con�nue to be built to meet the demand. Flowery Branch is also a popular tourist
des�na�on with recrea�onal ac�vi�es such as swimming, boa�ng, camping, touring
wineries, and visi�ng the parks and marinas. 

With the growing popula�on, flourishing economic development, affordable living, and the
perfect mix of suburban and lakeside living, Flowery Branch is a great place to invest.

L O C AT I O N  D E S C R I P T I O N
Flowery Branch, GA lies along Lake Lanier in the foothills of the Georgia Blue Ridge
Mountains. It is part of the Gainesville, Georgia metropolitan area and is one of the only
Georgia historic downtowns on a lake. It is just 12 miles from Gainesville, GA and the
Northeast Georgia Medical Center Gainesville, It is approximately 31 miles northeast of
Alphare�a, GA, 50 miles northeast of Marie�a, GA, 45 miles northeast of Atlanta, GA and
47 miles northwest of Athens, GA. 

E X T E R I O R  D E S C R I P T I O N
Brick Veneer and Metal

I N T E R I O R  D E S C R I P T I O N
Metal

P R O P E R T Y  D E S C R I P T I O N  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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A D D I T I O N A L  P H O T O S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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FINANCIAL ANALYSIS
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UNIT TYPE

CLIMATE
5x5
5x10
9x10
10x10
10x15
TOTALS - CLIMATE

CLIMATE - DRIVE-UP
9x20
10x20
TOTALS - CLIMATE - DRIVE-UP

TOTALS/AVERAGES 677

UNIT SF

25
50
90

100
150

180
200

74,320

# OF UNITS

34
80
24

397
15

550

2
125
127

$1.39

TOTAL RSF

850
4,000
2,160

39,700
2,250

48,960

360
25,000
25,360

$103,030

MONTHLY RENT

$80
$90

$130
$140
$180

$230
$250

$16.64

MONTHLY RENT 
PSF

$3.20
$1.80
$1.44
$1.40
$1.20
$1.46

$1.28
$1.25
$1.25

$1,236,360

MOTHLY 
POTENTIAL 

INCOME

$2,720
$7,200
$3,120

$55,580
$2,700

$71,320

$460
$31,250
$31,710

ANNUAL RENT 
PSF

$38.40
$21.60
$17.33
$16.80
$14.40
$17.48

$15.33
$15.00
$15.00

ANNUAL 
POTENTIAL 

INCOME

$32,640
$86,400
$37,440

$666,960
$32,400

$855,840

$5,520
$375,000
$380,520

U N I T  M I X  S U M M A R Y   |  5 0 9 2  H O G  M O U N T A I N  R O A D
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May - Dec
I N C O M E   S U M M A R Y
Gross Poten�al Income
Vacancy & Credit Loss
Rent 
Boxes & Locks
Rental Insurance
Late, Admin & NSF Fees
Miscellaneous
GROSS INCOME

May - Dec
E X P E N S E   S U M M A R Y
Cost of Goods Sold
Adver�sing
Bank Charges
Insurance
Payroll Expense
Repairs and Maintenance  
Office, Supplies & Postage
Computer/So�ware
Professional Fees 
Taxes and Licenses 
Miscellaneous
U�li�es & Telephone
Call Center
Rental Insurance Fees
Management Fee  *
GROSS EXPENSES

NET OPERATING INCOME
*A management fee of 5% of EGI has been included in the Es�mated 2025 and At Stabiliza�on columns.

Es�mated
2024

$824,240
-$683,032
$141,208

$2,658

$143,866

Es�mated
2024

$3,680
$3,597
$4,000

$3,440
$1,533
$3,784

$350
$24,000

$533
$24,560

$69,477

$74,389

At
2025

$1,236,360
-$259,636
$976,724

$750
$12,000
$18,000

$400
$1,007,874

At
2025
$375

$10,000
$21,373

$7,000
$60,456

$5,160
$2,350
$5,976
$1,200

$103,000
$800

$30,000
$3,600
$6,000

$50,394
$307,684

$700,190

Stabiliza�on
$1,421,814
-$213,272

$1,208,542
$1,000

$15,000
$19,000

$500
$1,244,042

Stabiliza�on
$500

$8,000
$24,881

$6,240
$63,479
$11,148

$2,421
$6,000
$1,200

$133,750
$800

$31,500
$3,600
$7,500

$62,202
$363,221

$880,821

I N C O M E  &  E X P E N S E S   |  5 0 9 2  H O G  M O U N T A I N  R O A D
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5092 Hog Mountain Road

A E R I A L  M A P  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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5092 Hog Mountain Road

R E G I O N A L  M A P  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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P O P U L AT I O N 1  M I L E 3  M I L E S 5  M I L E S

Total Popula�on 2,839 23,787 62,089

Average Age 38.1 37.5 39.0

Average Age (Male) 37.6 37.2 37.1

Average Age (Female) 37.6 37.5 39.8

H O U S E H O L D S  &  I N C O M E 1  M I L E 3  M I L E S 5  M I L E S

Total Households 1,023 8,649 21,806

# of Persons per HH 2.8 2.8 2.8

Average HH Income $78,758 $96,950 $95,406

Average House Value $205,834 $263,646 $254,029
2020 American Community Survey (ACS)

D E M O G R A P H I C S  M A P  &  R E P O R T  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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S U B J E C T  P R O P E R T Y
5092 Hog Mountain Road Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $80.00 $38.40

5 x 10 $90.00 $21.60

10 x 10 $140.00 $16.80

10 x 15 $180.00 $14.40

10 x 20 $250.00 $15.00

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

 1

U S A  S T O R A G E  C E N T E R S  -  F L O W E R Y  B R A N C H
6113 Atlanta Hwy Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $20.00 $9.60

5 x 10 $25.00 $6.00

10 x 10 $65.00 $7.80

10 x 15 $95.00 $7.56

10 x 20 $149.00 $9.00

10 x 25 $223.00 $10.68

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10 $149.00 $17.88

10 x 15

10 x 20

10 x 25

10 x 30

2

F L O W E R Y  B R A N C H  M I N I  S T O R A G E
5110 Cha�ahoochee St Flowery Branch, GA 2.4

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10 $70.00 $16.80

10 x 10

10 x 15 $135.00 $10.80

10 x 20 $185.00 $11.16

10 x 25

10 x 30

R E N T  C O M P S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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S U B J E C T  P R O P E R T Y
5092 Hog Mountain Road Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $80.00 $38.40

5 x 10 $90.00 $21.60

10 x 10 $140.00 $16.80

10 x 15 $180.00 $14.40

10 x 20 $250.00 $15.00

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

3

M Y  S T O R A G E  S PA C E
5671 Wayne Dr Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5 $60.00 $28.80

5 x 10 $80.00 $19.20

10 x 10 $100.00 $12.00

10 x 15 $130.00 $10.44

10 x 20 $150.00 $9.00

10 x 25

10 x 30

4

P U B L I C  S T O R A G E
6121 Spout Springs Rd Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $66.00 $31.68

5 x 10 $92.00 $22.08

10 x 10 $134.00 $16.08

10 x 15

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10 $86.00 $20.64

10 x 10 $126.00 $15.12

10 x 15 $202.00 $16.20

10 x 20 $240.00 $14.40

10 x 25

10 x 30

R E N T  C O M P S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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S U B J E C T  P R O P E R T Y
5092 Hog Mountain Road Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $80.00 $38.40

5 x 10 $90.00 $21.60

10 x 10 $140.00 $16.80

10 x 15 $180.00 $14.40

10 x 20 $250.00 $15.00

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

5

F I R S T  P L A C E  S T O R A G E
912 Gainesville Hwy Buford, GA 30518

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5 $60.00 $28.80

5 x 10 $70.00 $16.80

10 x 10 $95.00 $11.40

10 x 15 $110.00 $8.76

10 x 20

10 x 25 $223.00 $10.68

10 x 30

6

D O U B L E  E A G L E  S T O R A G E
3558 Atlanta Hwy Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5

5 x 10

10 x 10 $100.00 $12.00

10 x 15 $125.00 $9.96

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

R E N T  C O M P S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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S U B J E C T  P R O P E R T Y
5092 Hog Mountain Road Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5 $80.00 $38.40

5 x 10 $90.00 $21.60

10 x 10 $140.00 $16.80

10 x 15 $180.00 $14.40

10 x 20 $250.00 $15.00

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

7

C H E S T N U T  M O U N TA I N  M I N I  S T O R A G E
4105 Winder Hwy Flowery Branch, GA 30542

U N I T  
T Y P E

M O N T H LY
R E N T

A N N U A L
R E N T  P S F

CLIMATE UNITS

5 x 5

5 x 10

10 x 10

10 x 15

10 x 20

10 x 25

10 x 30

NONCLIMATE UNITS

5 x 5

5 x 10

10 x 10 $125.00 $15.00

10 x 15 $140.00 $11.16

10 x 20 $150.00 $9.00

10 x 25

10 x 30

R E N T  C O M P S  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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N A M E / A D D R E S S

★

WeStore Mini Storage 
5092 Hog Mountain Road 
Flowery Branch, GA

1
USA Storage Centers - Flowery Branch 
6113 Atlanta Hwy 
Flowery Branch, GA

2
Flowery Branch Mini Storage 
5110 Cha�ahoochee St 
Flowery Branch, GA

3
My Storage Space 
5671 Wayne Dr 
Flowery Branch, GA

4
Public Storage 
6121 Spout Springs Rd 
Flowery Branch, GA

5
First Place Storage 
912 Gainesville Hwy 
Buford, GA

6
Double Eagle Storage 
3558 Atlanta Hwy 
Flowery Branch, GA

7
Chestnut Mountain Mini Storage 
4105 Winder Hwy 
Flowery Branch, GA

AV E R A G E S

L E A S E  C O M P S  M A P  &  S U M M A R Y  |  5 0 9 2  H O G  M O U N T A I N  R O A D
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Hal H. Tanner III Dale C. Eisenman, CCIM
919.922.5757 843.342.7650
hal@midcoastproper�es.com dale@midcoastproper�es.com
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H A L  H .  TA N N E R  I I I

Self Storage Specialist

hal@midcoastproper�es.com
Direct: 919.922.5757

GA #407685 // NC #318611 SC #119135

P R O F E S S I O N A L  B A C KG R O U N D
Hal is a licensed real estate professional in North Carolina, South Carolina and Georgia. With more than 30 years of business experience and holding key execu�ve leadership roles, Hal
transi�oned to commercial real estate. His background in finance, revenue improvements, and controlling costs enable him to bring a unique skill set to our clients. His working knowledge
of client-based solu�ons that provide posi�ve financial returns makes him an excellent fit for Midcoast Proper�es, Inc. Hal and his family reside in Goldsboro, North Carolina.

E D U C AT I O N
Hal holds an undergraduate degree from Wake Forest University and an MBA from Clemson University.

Midcoast Proper�es, Inc.
7 Heyward Place

Hilton Head Island, SC 29928
843.342.7650

A D V I S O R  B I O  1  |  5 0 9 2  H O G  M O U N T A I N  R O A D



MIDCOAST PROPERTIES, INC.  |   7 HEYWARD PLACE  |   HILTON HEAD ISLAND, SC 29928  |   843.342.7650  |   MIDCOASTPROPERTIES.COM P A G E  2 7

D A L E  C .  E I S E N M A N ,  C C I M

Broker-In-Charge, CCIM

dale@midcoastproper�es.com
Direct: 843.342.7650

GA #253682 // NC #198276 SC #9207 AL #106084-0

P R O F E S S I O N A L  B A C KG R O U N D
Dale is President and Broker in Charge of Midcoast Proper�es, Inc., and is a licensed real estate broker in Alabama, North Carolina, South Carolina, and Georgia. In addi�on to being a
professional pilot early in his career, Dale has prac�ced law, owned and operated several small businesses, and has been an ac�ve commercial real estate investor for over 20 years. He
now specializes in the self-storage industry both as an investor and as a broker. As a Cer�fied Commercial Investment Member (CCIM), Dale brings a unique level of real-world
experience, knowledge, and nego�a�on skills to each client rela�onship.

Midcoast Proper�es, Inc.
7 Heyward Place

Hilton Head Island, SC 29928
843.342.7650

A D V I S O R  B I O  2  |  5 0 9 2  H O G  M O U N T A I N  R O A D



AL #106364-0 NC #C12481 SC#7889 GA #H45199
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D A L E  E I S E N M A N ,  C C I M ,  B R O K E R - I N - C H A R G E
Dale is President and Broker in Charge of Midcoast Proper�es, Inc., and is a licensed real estate broker in Alabama, North Carolina, South Carolina, and Georgia. In addi�on to being a professional
pilot early in his career, Dale has prac�ced law, owned and operated several small businesses, and has been an ac�ve commercial real estate investor for over 20 years. He now specializes in the
self-storage industry both as an investor and as a broker. As a Cer�fied Commercial Investment Member (CCIM), Dale brings a unique level of real-world experience, knowledge, and nego�a�on
skills to each client rela�onship.

AL #106084-0 NC #198276 SC #9207 GA #253682

M I C H A E L  M O R R I S O N
Michael has been a licensed agent since 2006. He is an ac�ve broker in South Carolina, Alabama, North Carolina, and Georgia. Michael has specialized in represen�ng owners and investors of self
storage for over 10 years with 100's of millions in transac�on volume. Michael is a na�ve of South Carolina, growing up in Blythewood, South Carolina. He also owns storage facili�es in South
Carolina and has developed self storage which enhances his knowledge and understanding from an owner’s and investor’s perspec�ve.

AL #106088-0 NC #283465 SC #58247 GA #360061

H A L  TA N N E R
Hal is a licensed real estate professional in North Carolina, South Carolina and Georgia. With more than 30 years of business experience and holding key execu�ve leadership roles, Hal transi�oned
to commercial real estate. His background in finance, revenue improvements, and controlling costs enable him to bring a unique skill set to our clients. His working knowledge of client-based
solu�ons that provide posi�ve financial returns makes him an excellent fit for Midcoast Proper�es, Inc. Hal and his family reside in Goldsboro, North Carolina.

NC #318611 SC #119135 GA #407685

K R I S  K N O W L E S
Kris joined Midcoast Proper�es in 2020. For 32 years Kris worked with the largest Pharmaceu�cal and Medical Corpora�ons in the world, focusing his exper�se on ins�tu�onal nego�a�ons with
hospitals, pharmacies, and corporate/private business en��es. Over the last two years, Kris has applied those skills to the self storage industry. He currently resides in Carrollton, GA.

AL #132605-0 GA #379664

M A RY  S C H U E T T E
Mary joined Midcoast Proper�es in 2007 as an assistant to Dale C. Eisenman. She is a licensed real estate broker in North Carolina. Before joining Midcoast Proper�es, Mary was a real estate
paralegal. Her knowledge of the closing process allows her to assist clients from the ini�al stages of lis�ng the property through closing.

NC #193025

T H E  M I D C O A S T  T E A M  |  5 0 9 2  H O G  M O U N T A I N  R O A D



Midcoast Proper�es has built a reputa�on based on TRUST since 2000, enabling us to effec�vely represent the best interests of
our clients. Our focus on self storage and our na�onal reach maximizes exposure for our clients.

Our clients turn to us for our EXPERIENCE and guidance on how to maximize the value of their opera�ons and their transac�ons.
Let us help you prepare for the future.

Our PROFESSIONALISM and unique personal approach enables our team to best represent your interests.

MIDCOAST PROPERTIES, INC. DALE C. EISENMAN MICHAEL C. MORRISON HAL H. TANNER, III KRIS KNOWLES
AL #106364-0 
GA #H45199  
NC #C12481  

SC #7889

AL #106084-0 
GA #253682 
NC #198276 

SC # 9207

AL #106088-0 
GA #360061 
NC #283465 
SC #58247

GA #407685 
NC #318611 
SC #119135

AL #132605-0 
GA #379664
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The ABC’s of Agency: Understanding Real 
Estate Brokerage Relationships in Georgia 

               
             

     2024 Printing  
 
Real estate brokers are licensed professionals trained   to help 
consumers   buy, sell, or lease real property. They often 
perform their duties through affiliated licensees who are 
commonly referred to as real estate agents. Except where the 
context might indicate otherwise, in this brochure the term 
“broker” shall include broker’s affiliated licensees. The business 
relationship between real estate brokers and consumers can 
take many forms, each of which is called a brokerage 
relationship. This brochure describes the types of brokerage 
relationships most commonly offered by real estate brokers. 
Hopefully, the brochure will make it easier for consumers to 
make informed choices on how best to work with a real estate 
broker. It should be noted that real estate brokers are not 
required to offer all of the brokerage relationships described in 
this brochure. Instead, each real estate broker is free to decide 
which of these relationships he or she will offer. 
 
Real Estate Brokerage Generally. As a general rule, only 
licensed real estate brokers can be paid a fee to help 
consumers buy, sell, or lease property. Many brokers have 
licensed real estate salespersons, commonly known as real 
estate agents, who act on behalf of the broker in helping 
consumers buy, sell, or lease property. While real estate agents 
can be employees of the real estate broker, most act as 
independent contractors. Real estate brokers often incorporate 
or set themselves up as limited liability companies or 
partnerships. All brokerage firms, however, are required to 
have a qualifying broker. In the majority of real estate 
transactions, the consumer interacts only with his or her real 
estate agent and not the real estate broker. The real estate 
broker in those instances works behind the scenes to solve 
problems and support, supervise and assist his or her agents. 
  
Clients vs. Customer. Customer in Brokerage 
Relationships. All brokerage relationships fall into one of two 
broad categories: (a) broker-client relationships; and (b) broker-
customer relationships. In a broker-client relationship, the real 
estate broker is representing the client and is acting as his or 
her legal agent in buying, selling, or leasing property. In 
Georgia, a broker-client relationship can only be formed by the 
parties entering into a written agreement. The agreement must 
explain, among other things, how the broker will be paid, the 
duty of the broker to keep client confidences, and the types of 
client or agency relationships offered by the broker. 
 
The other type of brokerage relationship is known as a broker-
customer relationship. With this type of relationship, the broker 
is not representing the customer in a legal or agency capacity. 
However, the broker can still work with the customer and help 
him or her by performing what are known as ministerial acts. 
These include, for example, identifying property for sale or 
lease, providing pre-printed real estate form contracts, 
preparing real estate contracts at the direction of the customer, 
and locating lenders, inspectors, and closing attorneys on 
behalf of the customer. The different types of brokerage 
relationships within each of these categories are discussed 
below. 
 

Broker-Client Relationships: 
 
(a) Seller Agency/Landlord Agency: Seller agency occurs 
when the real estate broker is representing the seller in selling 
his or her property. This type of brokerage relationship is 
created by the seller and the broker entering into a written 
contract known as a seller brokerage engagement agreement – 
also sometimes known as a listing agreement. The seller 
brokerage engagement agreement gives the broker, commonly 
referred to as the seller’s broker the right to market the property 
for sale at a specific price and for a defined period of time. If the 
broker is successful in finding a buyer ready, willing, and able 
to purchase the property, the broker would normally be paid a 
fee or commission upon the closing of the transaction. This fee 
or commission is often shared with other real estate brokers, 
under what are known as cooperative brokerage agreements, if 
they or their agents find the buyer. Seller agency is also 
sometimes called listing agency. Landlord agency is different 
from seller agency in that the Manager or listing broker is 
assisting the property owner in leasing and/or managing rather 
than selling property. 
 
(b)  Buyer Agency/Tenant Agency: Buyer agency occurs when 
the real estate broker represents the buyer in locating and 
assisting the buyer in negotiating for the purchase of property 
suitable to the buyer. A buyer agency is created when the 
buyer enters into an agreement commonly known as a buyer 
brokerage engagement agreement. A real estate broker can be 
compensated by one party yet represent another party. 
Therefore, in some buyer brokerage engagement agreements, 
the fee or commission received by the buyer’s broker is actually 
a portion of the fee or commission paid by the seller to the 
seller’s broker. In these situations, the seller also agrees that 
the seller’s broker will share the commission or fee with any 
buyer’s broker who finds a buyer ready, willing and able to 
purchase the property. With some buyer brokerage 
engagement agreements, the buyer pays a fee or commission 
directly to his or her broker. Buyer agency is sometimes 
referred to as buyer brokerage. Tenant agency is different from 
buyer agency in that the broker is representing a consumer 
who is seeking to lease rather than purchase property. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Dale C. Eisenman
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(c)  Designated Agency: In some real estate transactions, the 
real estate agent representing the buyer and the real estate 
agent representing the seller both work for the same broker or 
brokerage firm. In such a transaction, the broker may allow 
each agent to exclusively represent their respective clients. 
This type of brokerage relationship is known as designated 
agency. In a designated agency transaction, the designated 
agent for the buyer owes the same duties to the buyer as if the 
agent was acting only as a buyer’s agent. Similarly, the 
designated agent for the seller owes the same duties to the 
seller as if the agent was acting only as the seller’s agent. With 
designated agency, each designated agent is prohibited from 
disclosing to anyone other than his or her broker any 
information requested to be kept confidential by the client 
unless the information is otherwise required to be disclosed by 
law. Therefore, designated agents may not disclose such 
confidential information to other agents in the company. The 
broker is also prohibited from revealing any confidential 
information he or she has received from one designated agent 
to the other designated agent, unless the information is 
otherwise required to be disclosed by law. Confidential 
information is defined as any information that could harm the 
client’s negotiating position which information the client has not 
consented to be disclosed. In Georgia, designated agency is 
defined by state statute not to be dual agency. 
 
(d)  Dual Agency: Georgia law allows both parties to agree to 
have one agent or broker represent them in a real estate 
transaction at the same time. In other words, the agent or 
broker has a client relationship with all parties to the transaction 
without acting in a designated agency capacity. In these 
situations, neither party is exclusively represented by a 
designated real estate agent. This type of brokerage 
relationship is called “dual agency”. 
 
Georgia law allows real estate brokers to act as dual agents if 
they first get the written consent of both parties. The written 
consent must contain the following: (1) a description of the 
types of transactions in which the licensee will serve as a dual 
agent; (2) a statement that as a dual agent, the licensee 
represents two clients whose interests could be different or 
even adverse; (3) a statement that the dual agent will disclose 
all adverse material facts regarding the  transaction  known to 
the dual agent to all parties to the transaction except for 
information that is  made  confidential by request of another 
client and that is not allowed or required by law to be disclosed; 
(4) a statement that the licensee will disclose to each client in 
the transaction the nature of any material relationship the 
licensee or his or her broker have with other clients in the 
transaction  other  than  incidental  to the transaction; (5) a 
statement that the client does not have to consent to the dual 
agency; and (6) a statement that the client’s consent has been 
given voluntarily and that the client has read and understood 
the brokerage engagement agreement. This special consent is 
required because of the potential for conflicts of interest in dual 
agency transactions. 
 
(e) Subagency: Subagency occurs when one real estate 
broker is appointed by another real estate broker as a subagent 
to assist the broker in performing its duties. In a typical 
Subagency transaction, a seller’s broker practicing Subagency 
might appoint the broker working with the buyer as his or her 
subagent. The broker acting as the subagent would work with 
the buyer but would represent the seller. The buyer then would 
be unrepresented in the transaction and both brokers (and their 
affiliated licensees) would be representing the seller. 
Subagency relationships between real estate brokers in 
Georgia, while once the norm, are much less common today. 
 

Broker-Customer Relationships: 
 
(a) Transaction Brokerage: A transaction brokerage relationship 
is one in which a real estate broker or brokers assists both 
parties in a real estate transaction but does not enter into a 
client relationship with, nor represents, either party. In a 
transaction brokerage relationship, the broker treats both 
parties as customers and can only perform ministerial acts for 
either party, including the following: (1) identifying   property; (2) 
providing real estate statistics and information of property; (3) 
providing preprinted real estate form contracts; (4) acting as a 
scribe in the preparation of form contracts; (5) locating relevant 
professionals, such as architects, engineers, surveyors, 
inspectors, lenders, insurance agents, and attorneys; and (6) 
identifying facilities such as schools, shopping centers, and 
places of worship. 
 
(b) Brokers May Help Parties Other Than Their Clients: 
Brokers who represent one party in a real estate transaction as 
a client can still help the other party in the transaction by 
performing ministerial duties for the other party (of the type 
described under transaction brokerage section). When a real 
estate broker works with a party as a customer or client, the 
broker may not knowingly give the party false information. 
 
Always Choose a REALTOR®. This brochure has been 
prepared as a public service by the Georgia Association of 
REALTORS®. REALTOR® is a registered collective 
membership mark which may be used only by real estate 
professionals who are members of the National Association of 
REALTORS® and subscribe to its strict Code of Ethics. 
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