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OVERVIEW

. 68,770
* The space is fully leased at +1,248 SF @

Population

Median Age
$101,030
Average Median Household
Household Size Income

wi @

1,612 14,756
Total Businesses Total Employees

* Income: $3,800 per month

* Upgraded finishes

* Access from 6 major highways within 7-mile radius of Highway
6, US 90, 1-69, Grand Parkway, and Beltway 8
* Major corporate hub

» Over $120,000 household income

* Near Sugar Land airport with on-site U.S. customer service

and 250 aircrafts _
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AVAILABILITY

For Sale

+ 1,248 SF 139 1 No Call
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2-10-2025

o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;
Answer the client's questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. An owner's agent must perform the broker's minimum duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's
agent must perform the broker's minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The
written agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an
intermediary:

e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice
to, and carry out the instructions of each party to the transaction.
o Must not, unless specifically authorized in writing to do so by the party, disclose:
- that the owner will accept a price less than the written asking price;
- that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
- any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

e The broker's duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated

This notice is being provided for information purposes. It does not create an obligation for you to use the broker's services. Please
acknowledge receipt of this notice below and retain a copy for your records.

DANNA SOSSEN TIMOTHY BROWN ICO COMMERCIAL - CORPORATE OFFICE
281.207.3709 | dsossen@icocommercial.com 281.207.3718 | tbrown@icocommercial.com 2333 Town Center Drive, Suite 300, Sugar Land, TX 77478

Information contained herein has been obtained from the owner of the property or from other resources that we believe reliable. We have no reason to doubt the accuracy of such information, however, no warranty or guarantee, either expressed or implied, is made with

respect to the accuracy thereof. All such information is submitted subject to errors, omissions or changes in conditions prior to sale, lease or withdrawal without notice. All information contained herein should be verified to satisfaction of the person relying thereon.
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