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Sale Price: $1,800,000

A premier 4+ acre development footprint
strategically assembled for high-traffic
retail, QSR, and service-based
commerce.

Parcel:

General Commercial (GC) zoning
accommodates a wide spectrum of
Zoning: highest-and-best uses, including medical
clinics, retail, professional services, and
QSR (Quick Service Restaurant) outparcels.

; L ¥ , Site layout is optimized for high-visitor
S 2 {8 © Land Use: uses, including dedicated car wash stalls,
NG N multi-tenant flex retail, and drive-thru end
-‘ - » caps.

!

Exceptional linear visibility and curb-cut
access along S. Fraser Street (US-17),

Frontage & Access: capturing heavy daily commuter and
transient coastal tourism traffic. ~700 ft
of Hwy 17 frontage.

The 2,400+ SF office building serves as
an immediate-use ancillary structure,

Existing Utility: providing "covered land" security or an in-
place income while the broader site is
phased for development.
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This high-visitor layout maximizes site utility by integrating banking services,

automotive care, and flexible drive-thru retail opportunities.

*for illustrative purposes only



MAP LOCATIONS

2002 S FRASER ST
1.South Island Plantation

2.Harbor Club
3.South Island Landing
4.Craven's Grant
5.Carroll Campbell Boat Landing
6.River Redevelopment Project
7.Dollar General
8.Sunoco
9.Circle K

10.Food Lion

11.The Oaks at Winyah Bay

MAP KEY

RESIDENTIAL DEVELOPMENT
GEORGETOWN

WATERFRONT AIRPORT
RETAIL/GAS STATIONS e
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LOCATION OVERVIEW

DATA & LOGISTICS

GEORGETOWN: THE NEXT
COASTAL FRONTIER

Strategically positioned between the booming MYRTFEE BEACH
mgrkets o.f Ch‘arleston 'and Myrtlg Beach, Georgetpwn ~45 minutes Total Population 9’250 14,800 24’500
is experiencing a rapid economic and commercial
renaissance. As supply constraints and pricing tighten
in neighboring coastal hubs, capital is rapidly flowing Average HH Income 868'400 $72'1 00 379'900

into Georgetown's Highway 17 corridor. This site MURRELLS INLET
provides a durable, high-visibility moat for any <25 minutes
business operating here.

Metric 3-Mile Radius 5-Mile Radius 10-Mile Radius

Median Home Value $215,000 $248,000 $295,000

e 2023 Average Annual Daily Traffic Count (AADT)

GEORGETOWN
for US-17 ~25,000

*
Supported by over 800 existing and planned

ﬁ . rooftops in a 3 mile radius

“Proposed waterfront redevelopment is expected
| to create both permanent and part-time
CHARLESTON employment and foster new businesses designed
¢egmindtes to benefit Georgetown-area residents, strengthen
the local economy, and welcome future
generations to the historic riverfront.” - Coastal
Observer
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David Newman

Advisor, Senior Vice President

david.newman@expcommercial.com
Cell: 843.718.7158

?

PROFESSIONAL BACKGROUND
David P. Newman is an experienced professional in the commercial real
estate industry with 20+ years of completed developments and

transactions across multiple states and industry sectors, including Class A ™%

office, retail, industrial and special purpose projects. During his real estate
career, David completed sales and leasing for numerous clients, totaling
over 1.7 million SF and a combined market value exceeding $350MM.
Skilled in leases, contracts, complex negotiations, sales, management,
acquisitions, dispositions, and business development.

EDUCATION

Master of Professional Studies in Real Estate from Georgetown University.
Business and Finance degree from Marymount University.

Advisor, Investment Sales Specialist

michael kelly@expcommercial.com
Cell: 843.568.2970

PROFESSIONAL BACKGROUND

Michael P. Kelly is the Founder of Kelly Commercial Advisors (KCA), a
Charleston-based commercial real estate advisory practice operating under
eXp Commercial. A Charleston native, Michael brings 6+ years of brokerage
experience, with 74+ closed transactions, representing 359,000+ SF and
$30MM+ in volume. He advises clients across the Southeast on
acquisitions/dispositions, leasing strategy, and site selection across

| multifamily, flex/industrial, medical office, retail, and land.

9| EDUCATION & AFFILIATIONS
&= Bachelor's degree from the University of Georgia (2011)

Hibernian Society of Charleston Member

eXp Commercial, LLC |ts q;gect ‘and |nd|re “parents-and their. subsidiaries (together, “We") obtained the information above from sources believed to be'rehable however, We have not verified its accuracy and
: make no guarantee, war aﬁty or representatlon"expressed o] lm‘plled about such information. The information contained above is submitted subjeot to the possibility of errors, omissions, price changes, rental

o]

_'sale Jease or flnancmg, or withdrawal WIthout notice. Any projections, opinions, assumptions or estimates of theinformation contained above or provided in connection therewith,
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	SUMMARY
	$1,800,000
	Sale Price:
	Parcel:
	A premier 4+ acre development footprint strategically assembled for high-traffic retail, QSR, and service-based commerce.

	Zoning:
	General Commercial (GC) zoning accommodates a wide spectrum of highest-and-best uses, including medical clinics, retail, professional services, and QSR (Quick Service Restaurant) outparcels.

	Land Use:
	Site layout is optimized for high-visitor uses, including dedicated car wash stalls, multi-tenant flex retail, and drive-thru end caps.

	Frontage & Access:
	Exceptional linear visibility and curb-cut access along S. Fraser Street (US-17), capturing heavy daily commuter and transient coastal tourism traffic. ~700 ft of Hwy 17 frontage.

	Existing Utility:
	The 2,400+ SF office building serves as an immediate-use ancillary structure, providing "covered land" security or an in-place income while the broader site is phased for development.
	DRIVE-THRU LANE

	https://www.skastudio.com/

	CONCEPTUAL SITE PLAN
	This high-visitor layout maximizes site utility by integrating banking services, automotive care, and flexible drive-thru retail opportunities.
	*for illustrative purposes only
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	LOCATION OVERVIEW
	GEORGETOWN: THE NEXT COASTAL FRONTIER
	MYRTLE BEACH
	MURRELLS INLET
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	CHARLESTON

	DATA & LOGISTICS
	2023 Average Annual Daily Traffic Count (AADT) for US-17 ~25,000
	Supported by over 800 existing and planned rooftops in a 3 mile radius
	“Proposed waterfront redevelopment is expected to create both permanent and part-time employment and foster new businesses designed to benefit Georgetown-area residents, strengthen the local economy, and welcome future generations to the historic riverfront.” - Coastal Observer
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	PROFESSIONAL BACKGROUND David P. Newman is an experienced professional in the commercial real estate industry with 20+ years of completed developments and transactions across multiple states and industry sectors, including Class A office, retail, industrial and special purpose projects. During his real estate career, David completed sales and leasing for numerous clients, totaling over 1.7 million SF and a combined market value exceeding $350MM. Skilled in leases, contracts, complex negotiations, sales, management, acquisitions, dispositions, and business development.  EDUCATION Master of Professional Studies in Real Estate from Georgetown University. Business and Finance degree from Marymount University.
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	PROFESSIONAL BACKGROUND Michael P. Kelly is the Founder of Kelly Commercial Advisors (KCA), a Charleston-based commercial real estate advisory practice operating under eXp Commercial. A Charleston native, Michael brings 6+ years of brokerage experience, with 74+ closed transactions, representing 359,000+ SF and $30MM+ in volume. He advises clients across the Southeast on acquisitions/dispositions, leasing strategy, and site selection across multifamily, flex/industrial, medical office, retail, and land.
	EDUCATION & AFFILIATIONS Bachelor's degree from the University of Georgia (2011) Hibernian Society of Charleston Member
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