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PROPERTY SUMMARY

Salmonberry Square, located at 810 Broadway Street in the 
heart of downtown Seaside, Oregon, offers an exceptional 
opportunity for investors or partial owner-users. This 
beautifully renovated building combines modern 
amenities with historic charm, making it an attractive 
choice for various commercial purposes. The property 
features a ground floor atrium which has potential for 
tenant use or events.  Positioned along the main corridor in 
downtown Seaside, Salmonberry Square is ideally located 
to capitalize on the vibrant local atmosphere, making it a 
prime investment in a thriving coastal community.

  
810 BROADWAY STREET 
SEASIDE, OREGON 97318

PROPERTY HIGHLIGHTS

• PRIME LOCATION IN DOWNTOWN SEASIDE

• IDEAL INVESTMENT FOR PARTIAL OWNER-USER

• GREAT TENANT FLOW WITH THREE SETS OF 
STAIRS AND ADDITIONAL ALLEYWAY ACCESS

• SIGNIFICANT RENOVATION IN 2006, NEW ROOF 
IN 2022, AND NEW FURNACE AND INTERIOR 
RENOVATIONS IN 2023

TOTAL LOT SIZE

~0.16 AC

TOTAL BUILDING  
SIZE

11,238 SF
NET RENTABLE 

AREA

8,450 SF

YEAR BUILT/
RENOVATED

1965/2006

SALE PRICE 
$1,200,000



RENTAL REVENUE

TENANT  NRA (SF) $/SF (YR.) $/YEAR

CAPRICORN PUB  1,960 SF $14.20 $27,822

SEASIDE MASSAGE  1,080 SF $9.12 $9,847

SALON ON BROADWAY  930 SF $17.41 $16,188

OCCUPIED SUBTOTALS 3,970 SF $13.57 $53,857

VACANT SPACE

TENANT  NRA (SF)

RETAIL W/2ND FLOOR  3,350 SF $17.57 $58,860

SECOND FLOOR RETAIL/OFFICE  430 SF $13.95 $6,000

INTERIOR GROUND FLOOR RETAIL  700 SF $16.80 $11,760

VACANT SUBTOTALS  4,480 SF $17.10 $76,620

TOTAL RENTAL REVENUE  8,450 SF $15.44 $130,477

POTENTIAL GROSS REVENUE $15.44 $130,477 

VACANCY & CREDIT LOSS % PGR % EGR $/SF (YR.) $/YEAR

RENTAL REVENUE -5.0% 5.3% ($0.77) ($6,524)

TOTAL VACANCY & CREDIT LOSS 5.0% 5.3% ($0.77) ($6,524)

EFFECTIVE GROSS REVENUE $14.67 $123,954 

OPERATING EXPENSES % PGR % EGR $/SF (YR.) $/YEAR

TAXES 8.2% 8.6% ($1.27) ($10,720)

INSURANCE 3.4% 3.6% ($0.52) ($4,406)

REPAIRS & MAINTENANCE - CAMS 4.2% 4.4% ($0.65) ($5,493)

UTILITIES 8.7% 9.2% ($1.35) ($11,408)

MANAGEMENT 4.0% 4.2% ($0.62) ($5,219)

RESERVES 1.3% 1.4% ($0.20) ($1,690)

TOTAL OPERATING EXPENSES 29.8% 31.4% ($4.61) ($38,935)

NET OPERATING INCOME $10.06 $85,019 

 LIST PRICE  CAP RATE $/SF: NRA GBA

$1,200,000 7.08% $142 $107

FINANCIAL ANALYSIS - SALMONBERRY SQUARE
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GROUND FLOOR 

FLOOR SUITE TENANT/
SPACE SIZE DESCRIPTION

Ground Floor 103 & 104 Capricorn Pub  1,960 SF Storefront retail with additional interior access, single-user restroom, and small kitchenette.

Ground Floor 102 Interior Ground 
Floor Retail  700 SF Retail/office space accessed from the interior via the atrium.

Ground Floor 101 & 201 Retail with 
Second Floor  3,350 SF

Storefront retail (1,950 SF) with additional interior access, utility room, single-user restroom, 
small kitchenette, and alleyway access. Includes internal staircase leading to 1,400 SF open office 
space on the second floor overlooking the atrium.

Ground Floor Atrium  1,440 SF Open atrium with storefront access from Broadway; great for events or gallery

Ground Floor Common Areas Single-user restroom with alleyway access, mail area, two stairwells (one in the atrium, one at the 
rear near alleyway access).

NRA  8,450  SF

NRA + Atrium 9,890 SF

GBA 11,238 SF



SECOND FLOOR 

FLOOR SUITE TENANT/
SPACE SIZE DESCRIPTION

Second Floor 204 & 
205

Seaside 
 Massage  1,080 Enclosed second-story space.

Second Floor 203 Salon on 
Broadway  930 Enclosed second-story space.

Second Floor 202 Second Floor 
Retail/Office  430 Enclosed second-story space.

Second Floor Common 
Areas Single-user restroom.

NRA  8,450  SF

NRA + Atrium 9,890 SF

GBA 11,238 SF
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RETAILER MAP

Downtown Seaside

Seaside  
Outlet Mall



POPULATION 1 MILE 2 MILE 3 MILE

TOTAL POPULATION 3,811 5,092 6,338

AVERAGE AGE 52.3 51.3 50.4

AVERAGE (MALE) 44.3 43.8 44.1

AVERAGE (FEMALE) 56.9 55.0 53.5

HOUSEHOLD & INCOME 1 MILE 2 MILE 3 MILE

TOTAL HOUSEHOLDS 3,322 4,298 5,306

# OF PERSONS PER HH 1.1 1.2 1.2

AVERAGE HH INCOME $30,631 $33,678 $35,170

AVERAGE HOUSE VALUE $89,854 $132,884 $179,127

DEMOGRAPHICS



SEASIDE, OREGON

POPULATION

~7,200
COUNTY

CLATSOP
AREA

4.14 SQ MI

SEASIDE, Oregon, nestled along the picturesque 
northern coast, is a delightful coastal town that captivates 
visitors with its scenic beauty and charming ambiance. As a 
renowned tourist destination, the town’s major employers are 
primarily centered around the thriving hospitality industry. 
Numerous hotels, motels, and vacation rentals cater to the 
influx of tourists seeking a coastal getaway. Restaurants, 
cafes, and eateries also play a vital role in the local economy, 
offering a diverse culinary experience with a focus on fresh 
seafood harvested from the nearby Pacific Ocean. During the 
peak tourist season, these establishments flourish, providing 
employment opportunities for local residents and seasonal 
workers alike.

Apart from the tourism sector, Seaside’s economy benefits 
significantly from its fishing industry. The town’s strategic 
location on the coast grants easy access to bountiful marine 
resources. Fishing boats set sail daily to catch an array of 
seafood, including salmon, Dungeness crab, and clams, which 
are then processed and distributed to regional and national 
markets. Seafood processing plants and related businesses 
form a crucial part of the local economy, offering employment 
to a substantial portion of the community and supporting 
livelihoods in the surrounding areas.

Furthermore, Seaside is fostering growth in other industries, 
including retail and services, to diversify its economic landscape. 
The town’s downtown area hosts an array of boutiques, gift 
shops, and art galleries, offering unique products and crafts 
inspired by the stunning coastal environment. Additionally, 
healthcare facilities, education centers, and public services 
provide stable employment opportunities for residents seeking 
non-tourism-related jobs. By striking a balance between 
tourism, fishing, and diversification, Seaside, Oregon, sustains 
a vibrant and resilient economy, making it a desirable place to 
live and work on the picturesque Oregon coast.



All SVN® Offices Independently Owned and Operated 

www.svnimbrie.com

The material contained in this Offering Brochure is furnished solely for the purpose of considering the purchase of the property within and is not to be used for any other purpose. This 
information should not, under any circumstances, be photocopied or disclosed to any third party without the written consent of the SVN® Advisor or Property Owner, or used for any purpose 
whatsoever other than to evaluate the possible purchase of the Property.

The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no other person is authorized by the Owner to provide 
any information or to make any representations other than contained in this Offering Brochure. If the person receiving these materials does not choose to pursue a purchase of the Property, 
this Offering Brochure must be returned to the SVN Advisor.

Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein, and nothing contained 
herein is or shall be relied upon as a promise or representation as to the future representation of the Property. This Offering Brochure may include certain statements and estimates with respect 
to the Property. These Assumptions may or may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner 
disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Brochure, or any other written or oral communication transmitted 
or made available to the recipient. The recipient shall be entitled to rely solely on those representations and warranties that may be made to it in any final, fully executed and delivered Real 
Estate Purchase Agreement between it and Owner.
 
The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN Advisor nor any of their officers, employees, 
representatives, independent contractors or affiliates, for the accuracy or completeness thereof. Recipients of this Offering Brochure are advised and encouraged to conduct their own 
comprehensive review and analysis of the Property.
 
This Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its sole discretion, to reject any or all expressions of 
interest to purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations with any entity, for any reason, at any time with or without notice. The Owner 
shall have no legal commitment or obligation to any entity reviewing the Offering Brochure or making an offer to purchase the Property unless and until the Owner executes and delivers a 
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser will be deemed to have acknowledged the 
foregoing and agreed to release the Owner and the SVN Advisor from any liability with respect thereto.

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such correspondence or statements as binding 
Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective purchaser proceeds at its own risk.

DISCLAIMER

RAE NOMURA, CCIM, MAI 
 

503.575.8065 
rae.nomura@svn.com



A licensed real estate broker or principal real estate broker is required to give a 
copy of an Initial Agency Disclosure Pamphlet to each consumer the broker will 
represent. The pamphlet describes the legal relationship between a broker and the 
consumer when the broker acts as the consumer’s “agent.”
Real estate brokers and principal real estate brokers have legal obligations, called 
affirmative duties, to both buyers and sellers in a real estate transaction.
Oregon Revised Statute (ORS) 696.805 lists the affirmative duties of a licensed 
real estate broker or principal real estate broker acting as a seller’s agent.
The affirmative duties of a broker or principal broker acting as a buyer’s agent are 
found in ORS 696.810. ORS 696.815(1) allows a real estate licensee to represent 
both the seller and the buyer in a real estate transaction under a disclosed limited 
agency agreement, provided there is full disclosure of the relationship under the 
agreement.
Oregon Administrative Rules (OAR), adopted by the Oregon Real Estate Agency, 
provide the form and content of the disclosures and the related pamphlet. OAR 
863-015-0215 is set forth below for the convenience of licensees. The Agency has 
provided a sample Initial Agency Disclosure Pamphlet after the broken line that 
meets the requirements of OAR 863-015-0125.
863-015-0215
Initial Agency Disclosure Pamphlet
(1) For purposes of this rule, “at first contact” means at the time the agent has 
sufficient contact information about a person to be able to provide an initial 
agency disclosure pamphlet to that person. Contact with a person includes, but 
is not limited to contacts in person, by telephone, over the Internet, by electronic 
mail, or by similar methods.
(2) An agent shall provide a copy of the initial agency disclosure pamphlet, which 
complies with section (5) of this rule, at first contact with:
(a) A prospective party to a real property transaction; or
(b) An unrepresented party seeking representation during the course of a real 
property transaction.
(3) An agent must provide the initial agency disclosure pamphlet in a written 
format by electronic mail, over the Internet, by USPS mail, facsimile, hand delivery 
or similar delivery method.
(4) An agent need not provide a copy of the initial agency disclosure pamphlet to 
a party who has, or may be reasonably assumed to have, received a copy of the 
pamphlet from another agent.
Revised 9/9/2013
(5) The initial agency disclosure pamphlet must contain: (a) The following 
information, directed to the consumer: (A) A licensed real estate broker or principal 
broker must give a copy of the initial agency disclosure pamphlet at first contact 
with a prospective party to a real property transaction or at first contact with an 
unrepresented party seeking representation during the course of a real property 
transaction. (B)
A licensed real estate broker or principal broker need not provide a copy of the 
initial agency disclosure pamphlet to a party who has, or may be reasonably 
assumed to have, received a copy of the pamphlet from another broker. (C) The 
pamphlet describes the legal relationship between a broker and a consumer when 
the broker acts as the consumer’s agent; and (D) The pamphlet is informational 
only and may not
be construed to be evidence of intent to create an agency relationship, as provided 
in ORS 696.820. (b)
A general definition of an agency relationship and the three real estate agency 
relationships of seller’s agent, a buyer’s agent and a disclosed limited agent. (c) 
The definition of “confidential information” in ORS 696.800. (d) The affirmative 
duties and responsibilities of a seller’s agent under ORS 696.805. (e) The 
affirmative duties and responsibilities of a buyer’s agent under ORS 696.810. 
(f) The affirmative duties and responsibilities of a disclosed limited agent who 
represents both the buyer and the seller in a transaction under ORS 696.815. (g) 
The following statement to the consumer, “Whether you are a buyer or seller, you 
cannot make a licensee your agent without the licensee’s knowledge and consent, 
and an agent cannot make you a client without your knowledge and consent.”
(6) The Real Estate Agency will make available a sample of an initial agency 
disclosure pamphlet that complies with section (5) of this rule on the Agency’s 
website.
___________________________________________________ 

INITIAL AGENCY DISCLOSURE PAMPHLET
Consumers: This pamphlet describes the legal obligations of Oregon real estate 
licensees to consumers. Real estate brokers and principal real estate brokers are 
required to provide this information to you when they first contact you. A licensed 
real estate broker or principal broker need not provide the pamphlet to
a party who has, or may be reasonably assumed to have, received a copy of the 
pamphlet from another broker.
This pamphlet is informational only. Neither the pamphlet nor its delivery to you 
may be interpreted as evidence of intent to create an agency relationship between 
you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency” relationship is a voluntary legal relationship in which a licensed real 
estate broker or principal broker (the “agent”) agrees to act on behalf of a buyer 
or a seller (the “client”) in a real estate transaction. Oregon law provides for three 
types of agency relationships between real estate agents and their clients: Seller’s 
Agent -- Represents the seller only.
Buyer’s Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple 
buyers who want to purchase the same property. This can be done only with the 
written permission of all clients.
The actual agency relationships between the seller, buyer and their agents in a 
real estate transaction must be acknowledged at the time an offer to purchase 
is made. Please read this pamphlet carefully before entering into an agency 
relationship with a real estate agent.
Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. 
“Confidential information”
is information communicated to a real estate licensee or the licensee’s agent by 
the buyer or seller of one
to four residential units regarding the real property transaction, including but 
not limited to price, terms, financial qualifications or motivation to buy or sell. 
“Confidential information” does not mean information that:
(1) The buyer instructs the licensee or the licensee’s agent to disclose about the 
buyer to the seller, or the seller instructs the licensee or the licensee’s agent to 
disclose about the seller to the buyer; and
(2) The licensee or the licensee’s agent knows or should know failure to disclose 
would constitute fraudulent representation.
Duties and Responsibilities of a Seller’s Agent
Under a written listing agreement to sell property, an agent represents only the 
seller unless the seller agrees in writing to allow the agent to also represent the 
buyer.
An agent who represents only the seller owes the following affirmative duties to 
the seller, the other parties and the other parties’ agents involved in a real estate 
transaction:
(1) To deal honestly and in good faith;
(2) To present all written offers, notices and other communications to and from 
the parties in a timely manner without regard to whether the property is subject 
to a contract for sale or the buyer is already a party to a contract to purchase; and
(3) To disclose material facts known by the agent and not apparent or readily 
ascertainable to a party.
A seller’s agent owes the seller the following affirmative duties:
(1) To exercise reasonable care and diligence;
(2) To account in a timely manner for money and property received from or on 
behalf of the seller;
(3) To be loyal to the seller by not taking action that is adverse or detrimental to the 
seller’s interest in a transaction;
(4) To disclose in a timely manner to the seller any conflict of interest, existing or 
contemplated;
(5) To advise the seller to seek expert advice on matters related to the transaction 
that are beyond the agent’s expertise;
(6) To maintain confidential information from or about the seller except under 
subpoena or court order, even after termination of the agency relationship; and
(7) Unless agreed otherwise in writing, to make a continuous, good faith effort 
to find a buyer for the property, except that a seller’s agent is not required to 
seek additional offers to purchase the property while the property is subject to a 
contract for sale.
None of these affirmative duties of an agent may be waived, except (7). The 
affirmative duty listed in (7) can only be waived by written agreement between 
seller and agent.
Under Oregon law, a seller’s agent may show properties owned by another seller to 
a prospective buyer and may list competing properties for sale without breaching 
any affirmative duty to the seller.
Unless agreed to in writing, an agent has no duty to investigate matters that 
are outside the scope of the agent’s expertise, including but not limited to 
investigation of the condition of property, the legal status of the title or the seller’s 
past conformance with law.
Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller’s agent, may agree to act as the buyer’s agent 
only. The buyer’s agent is not representing the seller, even if the buyer’s agent 
is receiving compensation for services rendered, either in full or in part, from the 
seller or through the seller’s agent.
An agent who represents only the buyer owes the following affirmative duties to 
the buyer, the other parties and the other parties’ agents involved in a real estate 
transaction:

(1) To deal honestly and in good faith;
(2) To present all written offers, notices and other communications to and from 
the parties in a timely manner without regard to whether the property is subject 
to a contract for sale or the buyer is already a party to a contract to purchase; 
and
(3) To disclose material facts known by the agent and not apparent or readily 
ascertainable to a party.
A buyer’s agent owes the buyer the following affirmative duties:
(1) To exercise reasonable care and diligence;
(2) To account in a timely manner for money and property received from or on 
behalf of the buyer;
(3) To be loyal to the buyer by not taking action that is adverse or detrimental to 
the buyer’s interest in a transaction;
(4) To disclose in a timely manner to the buyer any conflict of interest, existing or 
contemplated;
(5) To advise the buyer to seek expert advice on matters related to the 
transaction that are beyond the agent’s expertise;
(6) To maintain confidential information from or about the buyer except under 
subpoena or court order, even after termination of the agency relationship; and
(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to 
find property for the buyer, except that a buyer’s agent is not required to seek 
additional properties for the buyer while the buyer is subject to a contract for 
purchase.
None of these affirmative duties of an agent may be waived, except (7). The 
affirmative duty listed in (7) can only be waived by written agreement between 
buyer and agent.
Under Oregon law, a buyer’s agent may show properties in which the buyer is 
interested to other prospective buyers without breaching an affirmative duty to 
the buyer.
Unless agreed to in writing, an agent has no duty to investigate matters that 
are outside the scope of the agent’s expertise, including but not limited to 
investigation of the condition of property, the legal status of the title or the 
seller’s past conformance with law.
Duties and Responsibilities of an Agent Who Represents More than One Client in 
a Transaction
One agent may represent both the seller and the buyer in the same transaction, 
or multiple buyers who want to purchase the same property, only under a written 
“Disclosed Limited Agency Agreement” signed by the seller and buyer(s).
Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller’s agent;
(2) To the buyer, the duties listed above for a buyer’s agent; and
(3) To both buyer and seller, except with express written permission of the 
respective person, the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing 
price or terms;
(b) That the buyer will pay a price greater or terms more favorable than the 
offering price or terms; or
(c) Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate matters that are 
outside the scope of the agent’s expertise.
When different agents associated with the same principal broker (a real estate 
licensee who supervises other agents) establish agency relationships with 
different parties to the same transaction, only the principal broker will act as a 
Disclosed Limited Agent for both the buyer and seller. The other agents continue 
to represent only the party with whom the agents have already established an 
agency relationship unless all parties agree otherwise in writing. The principal 
real estate broker and the real estate licensees representing either seller or buyer 
shall owe the following duties to the seller and buyer:
(1) To disclose a conflict of interest in writing to all parties;
(2) To take no action that is adverse or detrimental to either party’s interest in the 
transaction; and
(3) To obey the lawful instructions of both parties.
No matter whom they represent, an agent must disclose information the agent 
knows or should know that failure to disclose would constitute fraudulent 
misrepresentation.
You are encouraged to discuss the above information with the licensee delivering 
this pamphlet to you. If you intend for that licensee, or any other Oregon real 
estate licensee, to represent you as a Seller’s Agent, Buyer’s Agent, or Disclosed 
Limited Agent, you should have a specific discussion with the agent about
the nature and scope of the agency relationship. Whether you are a buyer or 
seller, you cannot make a licensee your agent without the licensee’s knowledge 
and consent, and an agent cannot make you a client without your knowledge and 
consent.
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