
Property Highlights

• 96,991 total sf
• Built-to-suit options available
• Fully air-conditioned spaces
• High speed fiber available
• 4/1,000 sf parking ratio
• Grade-level loading
• Contemporary, high-tech styled architecture with 

well-groomed landscape
• In close proximity to several Fortune 500 companies 

and other major corporate centers
• Located within Richardson Innovation Quarter
• Easy access to US-75 and I-635

Brian Pafford, CCIM
972.389.9002
bpafford@bradford.com

Jared Laake
972.776.7045
jlaake@bradford.com

Owned by: 

The information contained herein was obtained from sources believed 
reliable; however, Bradford Companies makes no guarantees, warranties, or 
representation as to the completeness or accuracy thereof. The presentation 
of this property is submitted subject to errors, omissions, change of price or 
conditions prior to sale or lease or withdrawal without notice.

10440 N. Central Expy
Suite 1150

Dallas, Texas 75231
www.bradford.com

CAMPBELL CREATIVE CENTER
FLEX FOR LEASE • FROM 4,660 - 11,226 SF

1200 - 1210 E CAMPBELL ROAD & 1217 - 1219 DIGITAL DRIVE, RICHARDSON, TEXAS 75081

Property Location

Recently renovated 
high-end creative space



Flex

bradford.com

FOR LEASE Campbell Creative Center
1200 - 1210 E Campbell Road & 1217 - 1219 Digital Drive, Richardson, Texas

Brian Pafford, CCIM
972.389.9002
bpafford@bradford.com

Jared Laake
972.776.7045
jlaake@bradford.com

The information contained herein was obtained from sources believed 
reliable; however, Bradford Companies makes no guarantees, warranties, or 
representation as to the completeness or accuracy thereof. The presentation 
of this property is submitted subject to errors, omissions, change of price or 
conditions prior to sale or lease or withdrawal without notice.

10440 N. Central Expy
Suite 1150

Dallas, Texas 75231
www.bradford.com



Flex

bradford.com

FOR LEASE Campbell Creative Center
1200 - 1210 E Campbell Road & 1217 - 1219 Digital Drive, Richardson, Texas

Brian Pafford, CCIM
972.389.9002
bpafford@bradford.com

Jared Laake
972.776.7045
jlaake@bradford.com

The information contained herein was obtained from sources believed 
reliable; however, Bradford Companies makes no guarantees, warranties, or 
representation as to the completeness or accuracy thereof. The presentation 
of this property is submitted subject to errors, omissions, change of price or 
conditions prior to sale or lease or withdrawal without notice.

10440 N. Central Expy
Suite 1150

Dallas, Texas 75231
www.bradford.com

Located within the Richardson 
Innovation Quarter, also known as 
the “Richardson IQ” or “The IQ”. 

A living laboratory for big ideas 
and ground-breaking technology. 
The Richarson IQ features an 
amenity-rich environment where 
entrepreneurs take risks and are 
supported by the Richardson 
community; where start-ups and 
scale-ups can collaborate and 
thrive; and where nearby college 
graduates come to live, work 
and invent. 

Property Location
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: .• A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
• Put the interests of the client above all others, including the broker’s own interests; 
• Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
• Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
• Treat all parƟes to a real estate transacƟon honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

• Must treat all parƟes to the transacƟon imparƟally and fairly;  
•  May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
•  Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the wriƩen asking price; 
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
• The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement. 
• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone 

Designated Broker of Firm  License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone 

Sales Agent/Associate’s Name License No. Email Phone 

Regulated by the Texas Real Estate  Commission 

Buyer/Tenant/Seller/Landlord Initials 

 InformaƟon available at www.trec.texas.gov 
 IABS 1-0 

Date 


