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GREENWAY PLAZA/UPPER KIRBY AREA
B 41 PARKING SPACES | MAJOR THOROUGHFARE | GREAT VISIBILITY | HIGH TRAFFIC COUNTS
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12,300 SF | LOT SIZE: 0.44 ACRES | MARKET: INNER LOOP
LEASE PRICE: $23.00 NET

This is a single tenant office building with classic architecture from the 1960's Neuhaus & Taylor boxed-on-stilts-above parking. The property was
built in 1960 and renovated in 2002, has 41 covered parking spaces. The property is located one block east of Buffalo Speedway. Just minutes away
from the Galleria, the #1 shopping and tourist destination in Houston.
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AREA HIGHLIGHTS

Greenway Plaza is Houston’s premier city center business district, ideally positioned midway between Downtown and Uptown and with direct access to Interstate 69, as well as
two of the city’s most sought after residential neighborhoods: West University and River Oaks. The landmark campus, spanning 52 acres, 11 buildings and nearly five million
square feet is considered a pioneering example of mixed-use development in the country and was the first project of its kind in Houston. Under Parkway’s management and
through reinvestment in its significant architecture and amenities, Greenway Plaza continues to stay on the forefront of the market with distinctive Class A office offerings in a
pedestrian-oriented environment supported by acres of activated plaza, green and indoor gathering spaces, plus elevated food and beverage providers and a myriad of services
spanning from coworking and conferencing to fitness and beauty. Adding further desirability to the setting are the wealth of amenities within Greater Greenway Plaza and the
adjacent Upper Kirby District, including hotels, award-winning restaurants and nightlife, acclaimed retail, upscale multi-family, a 24-screen movie theater, weekly farmer’s
market and heavily programmed Levy Park.

DAVID GREENBERG 5959 RICHMOND AVE.,, SUITE 440

DAVID@GREENBERGCOMPANY.COM HOUSTON TX 77057
713-778-0900 WWW.GREENBERGCOMPANY.COM




PHOTOS
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FLOOR PLAN
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AVAILABLE: 12,300 SF
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DEMOGRAPHICS

% HEIGHTS ~
(2]
POPULATION 1 MILE 3 MILES 5 MILES 'S'o‘,,
Total Population 30,863 195,159 530,852 = 610,
290 w @
Average age 38.1 385 36.3 _ :
SPRING NORTHSIDE .
Average age (Male) 37.9 38.6 36.5 BRANCH EAST VILLAGE
. I / GREATER
Average age (Female) 38.2 383 362  Spring Valley |, HEIGHTS
Village :
HOUSEHOLDS & INCOME 1 MILE 3 MILES 5MILES WASHINGTON
AVENUE:
Total households 14,637 100,627 238,679
# of persons per HH 1.7 1.9 2.0 — .
; 1 &

: W 5] =y &, TEN

Average HH income $133,760 $141,227 $116,453  gint £ 0 —T )
2 Houston

Average house value $674,565 $609,209 $458,826

* Demographic data derived from 2010 US Census
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representations are made as to the completeness or accuracy thereof. The presentation of this real estate information is oog 3
subject to errors; omission; change of price; prior sale or lease; or withdrawl without notice.
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services fo
EQUAL HOUSING prospective buyers, tenants, sellers and landlords.

OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:

* A BROKER is responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.

* A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker
represents):

*  Putthe interests of the client above all other, including the broker’s own interest;

*  Inform the client of any material information about the property or transaction received by the broker,;

*  Answer the client’s questions and present any offer to or counter-offer from the client; and

*  Treat all parties to a real estate transaction honestly and fairly.

A LICENSEHOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent
through an agreement with the owner, usually in a written listing to sell or property management agreement.
An owner's agent must perform the broker’s minimum duties above and must inform the owner of any
material information about the property or transaction known by the agent, including information disclosed
to the agent or subagent by the buyer or buyer's agent/

AS AGENT FOR BUYER/TEMANT: The broker becomes the buyersftenant's agent by agreeing to
represent the buyer, usually though a written representation agreement. A buyer's agent must perform the
broker's minimum duties above and must inform the buyer of any material information about the property or
transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must
first obtain the written agreement of each pary to the transaction. The written agreement must state who
will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an
intermediary. A broker who acts as an intermediary:

»  Must treat all parties to the transaction impartially and fairly;

+  May, with the parties’ written consent, appoint a different license holder associated with the broker to
each party (owner and buyer) to communicate with, provide opinion and advice to, and carry out the
instructions of each party to the transaction.

= Must not, unless specifically authorized in writing to do so by the party, discloss:

*  That the owner will accept a price less than the written asking price,;

+  That the buyerftenant will pay a price greater than the price submitted in a written offer;
and

*  Any confidential information or any other information that a party specifically instructs the
broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and
must place the interests of the owner first.

TO AVOQID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN

WRITING AND CLEARLY ESTABLISHED:

*  The broker's duties and responsibilities to you, and your obligations under the representation
agresment.

*  Who will pay the broker for services provided to you, when payment will be made and how the
payment will be caleulated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposed. It
does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice
below and retain a copy for your records,

Greenberg & Company ag214d - 713-778-0800
Licensed Broker/Broker Firm Name License Mo.
or Primary Assumed Business Name Email Phone

713-778-0800

David Greenberg 236747 david@ greenbergcompany.com

License No. )

Designated Broker of Firm Email Phone
License No.

Licensed Supervisor of Sales Email Phone

AgentiAssociate
License No.

Sales Agent/Associate's Name Email Phone

Buyer/Tenant/Sellar/Landlord Initials

Date
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