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OFFERING SUMMARY PROPERTY OVERVIEW

Reedy River Retail at SVN Blackstream is pleased to present an out parcel opportunity of #1.28 AC in front of

SALE PRICE: $725,000 Home Depot in Hartwell, GA. The Hartwell market continues to expand with new subdivisions under
construction in and around Lake Hartwell, which also drives tourism for a large portion of the year.
LOT SIZE: +1.28 Acres
In regards to new commercial development, Hartwell has seen a new Starbucks, Popeyes & Taco Bell in
PRICE / ACRE: $566,406 recent months. In addition a new Dunkin'-anchored strip is under construction. With great visibility and
natural traffic drives such as WalMart and Home Depot, this site is great for another QSR or other multi-
APN: C70B 096 010 tenant development.
PROPERTY HIGHLIGHTS
. +275 ft of frontage along Anderson HWY (HWY 29)
. +19,500 VPD on Anderson HWY due to major traffic drivers WalMart & Home Depot
. Large site that allows for a flexible site plan
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REGIONAL MAP
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AERIAL MAP
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RETAILER MAP
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DEMOGRAPHICS MAP & REPORT
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DEMOGRAPHIC INFORMATION 1 MILE 3 MILES 5 MILES
TOTAL POPULATION 11,468 +8,879 +13,715
AVERAGE AGE 44.4 42.3 42.4
POPULATION GROWTH (2027) 21% 21% 1.9%
TOTAL HOUSEHOLDS +599 +3,615 +5,511
AVERAGE HH INCOME $66,724 $61,804 $62,877
AVERAGE HOME VALUE $306,037 $320,501 $343,172
DAYTIME EMPLOYEES +1,232 17,263 11,241
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REEDY RIVER RETAIL

SPECIALIZED RETAIL BROKERAGE TEAM

INVESTMENT LANDLORD TENANT
SALES REPRESENTATION REPRESENTATION

ABOUT US

In 2018, Dustin Tenney and Daniel Holloway took a leap of faith
and left their jobs as classroom teachers to pursue a career in
commercial real estate. Fast forward several years and they have
built one of the most dominant retail brokerage teams in the
Upstate.
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Drawing on their experience in the classroom, Dustin and | _\'\
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Daniel focus on building relationships, educating their clients,
and adding value through hustle, reliability, and creativity.
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Specializing in investment sales, landlord representation and INV%EE’{‘%/ISENT PO
tenant representation allows this team to fully commit to retail
brokerage, giving their clients full confidence in the services SV | CERTIFIED SPECIALIST
that are provided. LEASING RETAIL
VOLUME

Contact Us I—Dl

I I ISVN dustin.tenney@svn.com | (864) 757-4761
—" daniel.holloway@svn.com | (864) 593-6644 REEDY RIVER RETAIL

BLACKSTREAM® at SVN | BLACKSTREAM




THE JUNCTION AT | NOTABLE CLIENTS & TRANSACTIONS

DOWNTOWN AIRPORT :
GREENVILLE, SC o | : 3
DUNKIN' T§ e
WILETACE f) burn m@ Brixx
TRGUILACCA 'l boot camp i

ﬁ'y . :L JENTENNIAL mt_JOl”T -t[ll'l 'J n &rﬁf’;

chiropractic ‘ ' r...m.:.w
wCA A v00300 SML'ST

) BREWINEG CO.
tropical JAFE “:Harris Teeter melty way c},,-iﬂ.-,mn

Hhwigghlsirrbmd Fred e Pharmacy P10 COUAMED Brothers

WHAT OUR CLIENTS ARE SAYING...

PELHAM EXCHANGE "I can't imagine my journey without Dustin and Daniel. Finding the location was just the start. They also

GREENVILLE, SC made sure we had all of the right contacts for each step in our process. These guys are very relationship-driven

and not transactional-based. Their passion for the business shines by the way they work for their clients.”
David Simmons, Franchisee of Voodoo Brewery

"We started working with Dustin and Daniel only a few months ago, but their reputation certainly preceded

them. They were presented to us as the "young and hungry” power brokers who wanted to talk less, and prove

themselves with results. They are proactive, resourceful, and tenacious. More importantly, they re honest and
Just a blast to work with! " Nauman Panjwani, VP of SNS Properties
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"These guys hustle and they are very patient all at the time same. They want to make sure they are getting the
best deal for their client, whether it's an investment or a tenant on a leasing assignment. Dustin and Daniel are
fantastic brokers who I hope to have the pleasure of dealing with for many years to come.”

Joe Pazdan, Real Estate Owner/Investor and Principal at McMillian Pazdan Smith Architectural Firm

"Dustin and Daniel do fantastic work for BlueMont Group, LLC. We were new to the Upstate SC market and they quickly got us acclimated. They are knowledgeable and aggressive
and will do whatever it takes for their clients. They are always available and determined to get you the best deal. Selfishly I am also impressed by the sincere love they have for our
brand. Dustin and Daniel truly run on Dunkin!" - Meghan Wolfinger, Chief Development Officer of BlueMont Group (Dunkin' Franchisee)

"In a fast moving market where timing is essential, Dustin & Daniel have proven to be great partners to our brands. They are extremely responsive and waste no time when it comes
to their clients needs. They are knowledgeable and professional and they take the extra time to thoroughly investigate future opportunities. They are unmatched in their
communication, commitment and market knowledge. Best in the business.” Lazaro Montoto, Tony King & Brian Shelton, Partners of Tipsy Taco



